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A Salutatory 
By the Newly Elected President of the National Association of Credit Men 

Our times are so complex and our duties are so many-sided 
that we are living at the parting of the ways. Formerly men 
came once, on their journey through life, to the parting of the 
ways, ‘but now we find ourselves constantly facing the necessity 
of choosing which course we shall follow, which side we shall 
take. Our choice involves so many problems, and there are such 
good arguments on both sides, that, after all, perhaps less depends 
upon our decision than upon the way we prosecute our journey. 

The old line between right and wrong still exists, but it no 
longer divides man from man. We have learned 

“There is so much good in the worst of us, 

And so much bad in the best of us, 

That it hardly behooves any of us 

To criticize the rest of us.” : 

Right and wrong apply not to individuals, but to their acts; 
and all the world agrees that a man does right-when he puts 
forth the best that is in him. Therein lies the distinction between 
intention and. execution. 

“It isn’t the job we intended to do 
Or the labor we’ve just begun 
That puts us right on the ledger sheet; 
It’s the work we have really done. 
Our credit is built upon things we do, 
Our debit on things we shirk; 
The man who totals the biggest plus 
Is the man who completes his work.” 

My greeting to my fellow members of this Association is 
one of thankfulness. I am grateful to be permitted to work with 
you, my friends—with you men who do things. You have proven 
your power; and now when the world seems out of tune, may 
we all have the vision of the right kind of peace and prosperity, 
and may we have strength given us equal to the task of bringing 
the same into being. 

In the distant future, when all men have a common under- 
standing, when they measure by metre and weigh by gram, when 
they speak a universal tongue and have a religion too great to 
notice the technical differences of creed, then will the world’s 
business be leavened by our slogan of “Vigilantia” and we will 
have contributed our share to that Brotherhood of Man which 
can come only through a square deal. 


Philadelphia, July, 1916. 
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THE PITTSBURGH CONVENTION 


The Twenty-first Annual Meeting the Greatest in the 
Association’s History 

If, as some one has said, the convention is a periodical expres 
sion of an organization’s vitality, then there is no doubt of the 
robustness of the National Association of Credit Men. The Pitts- 
burgh convention both indicated and was worthy of an association 
great in numbers and great in the principles which actuate it. The 
men came full of interest, evidently feeling that each had a share 
in making the convention a success, and particularly in mapping 
out policies for the future guidance of the Association and lines 
of work which should be stressed during the coming year. 

It was surely a convention that was different, yet different 
not in kind, but in the degree of enthusiasm that actuated it and 
in the clearness of vision as to the Association’s peculiar mission. 

The Pittsburgh convention, the twenty-first annual, by the 
way, was the largest in the Association’s history, 1,540 being regis- 
tered, 200 more than at any other convention. There were between 
750 and 1,200 in attendance regularly upon the various sessions. 

This great body of visitors found a city prepared for its 
coming and determined that the delegates should have every com- 
fort essential to their happiness and that the facilities for the 
conduct of the business of the Association should be as complete 
as it was possible to provide. The result was a convention free 
from all those petty annoyances which easily arise in handling such 


a large body of visitors, met to dispatch in four brief days the 
immense amount of business which naturally such a convention 
creates. 

The members of the Pittsburgh association proved themselves 
masters of entertainment and their skilful working out of every 
detail made possible a happy, contented, attentive assembly of 
delegates. 


CoMMITTEE REPORTS. 


The work of the committees of the National Association during 
the year, as outlined in the reports presented, had clearly been of 
high order. Not a committee had failed in grasping its purpose 
or registering definite results which advanced the Association in 
its department at least a little, and in some departments much. It 
is not possible here to do justice to all the committee work, but 
perhaps there comes first to mind, in detailing the progress of the 
year, the raising of the $25,000 fund for the prosecution of fraudu- 
lent failures, this sum being pledged for the next five years; again, 
the report upon its studies by the bankruptcy law committee, which 
made definite recommendations for amendments to the law calling 
for the most careful study by every credit grantor. This report, 
calling unqualifiedly for the endorsement of the principle of national 
bankruptcy as the controlling factor in settlement of commercial 
breakdowns, was endorsed unanimously with enthusiasm; again, 
the establishing of an arbitration court under the Chicago asso- 
ciation, the first of such courts resulting from the agitation which 
was commenced at the Minneapolis convention of 1911, a court by 
and for business men actuated by sole aim of reaching just con- 
clusions in all commercial matters in dispute without the expense 
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of time and money involved in long drawn out and technical pro- 
ceedings—in other words, a rough and ready settlement of business 
disputes ; and, also in this category of activities calling for special 
attention, the effort for the adoption of the trade acceptance in 
substitution for the open account, a work that falls to the banking 
and currency committee in cooperation with the business literature 
committee. 

Scarcely less enthusiasm, however, was accorded that new 
feature of our work, foreign credits, to which our Association is 
turning its attention, determined to help the merchants and manu- 
facturers of the country lay the foundations of a permanent foreign 
trade. Or, again, the announcements of the credit education and 
management committee, which was able to tell of an expanding 
interest in credit education even to our greatest universities, such 
as no member would have dreamed of a few years ago. On top of 
the committee’s report was received a telegram to the effect that 
Johns Hopkins University had-just decided upon a course covering 
our branch of commerce. Bik 

It is not possible to make more than passing mention of the 
balance of the reports in which the committees made their account- 
ing to the Association ; for instance, the credit department methods 
committee, emphasizing the duty of every credit man constantly 
to impress upon his customers the absolute necessity of being 
always prepared to make a true statement of his affairs, both for 
his own enlightenment and as a basis of credit, a result obtainable 
only through keeping proper books of account; this demand met 
an eloquent endorsement in the address of E. W. McCullough of 
the National Implement and Vehicle Manufacturers’ Association ; 
again the report of the adjustment bureau committee, calling for 
more devoted service to adjustment bureau ideals on the part of 
the members of local associations, a report sustained in an address 
immediately following made by John P. Galbraith, of St. Paul. 

That the Association continues a powerful factorin the field 
of credit legislation was this year emphasized through the successes 
of 1915-16, reported by the legislative committee ; the credit coopera- 
tion committee put its finger on a vital spot—the wastefulness of 
individual effort as against cooperative endeavor among credit 
grantors in handling involved or weakened accounts. Under this 
general heading also was discussion of the interchange bureau and 
the possibilities of central interchange. 

The mercantile agency service committee made clear in its 
report that it had been able to get on a friendly basis for joint 
work with the agencies for better agency service, and the fire 
insurance committee presented further evidence that in this depart- 
ment the Credit Men’s Association can continue to do good work. 

Much enthusiasm, of course, was aroused by the report of the 
membership committee, when it told of the net additions to the rolls 
of the Association during the year of 1915-16 of 1,489, bringing 
the total membership up to 20,780. 

PROGRAM OF NOTABLE ADDRESSES. 

An audience such as our convention assembles—leaders in 
business from every section and nearly every state—brings out 
the best there is in those who make addresses, and this feature of 
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the program of the Pittsburgh convention was all that could be 
desired. The address of Dr. W. M. Davidson, superintendent of 
public instruction of Pittsburgh, was a masterpiece of oratory and 
fine thinking. His appeal to the business men of the nation to give 
of their best thought to the development of our schools, that they 
may turn out men and women better equipped to do their part in 
the national life, aroused tremendous enthusiasm, and following 
closely upon the warm-hearted addresses of welcome made by Pitts- 
burgh, and the call for a convention actuated by strong fraternal 
instincts made by President Moore, the convention in its first session 
started off with a bound which never lost its force. . 

The second day of the convention happened to be Flag Day 
and it was celebrated brilliantly. The convention was aroused to 
a high pitch by the eloquent appeals directed to the nation’s business 
men by Governor Joseph W. Folk, counsel of the Interstate Com- 
merce Commission, and the Hon. William A. Prendergast, whose 
subject was “Patriotism in Business.” F. M. Gettys, of Louisville, 
also came back to the Association in this session, making an address 
on “Unconscious Results,” and the cheers with which he was 
greeted indicated the love which the Association feels for those 
who have served it well. But these were not all that this brilliant 
session had in store, for there was the address of that dean of the 
Association, Charles Biggs of New York, who brings to these 
annual meetings whenever he speaks not only broad experience 
but the best of thinking on all that bears on credit progress. 

The following morning the Association heard as speaker one 
of the directors, H. S. Gaunce of Seattle, whose address, “Commer- 
cial Morality, Its Cause and Prevention,” was one of the soundest 
expositions presented through all the sessions; and again there 
was the Hon. Charles S. Hamlin, chairman of the Federal Reserve 
Board, who made a magnificent appeal to the business men of the 
country to lend their cooperation in the work which his board is 
doing to develop, for the benefit of American business, the Federal 
Reserve System. 

The feeling one had in seeing and hearing that grand old 
master, the Hon. J. A. Brashear, Pennsylvania’s first citizen, was 
like that one enjoys as he walks a woodland path where nature has 
had its play, but with just enough of man’s direction to bring out 
and emphasize those choicest spots and vistas that the woodland 
possesses, a man truly who has learned the values in life and, with 
all of his experience, all his self-sacrifice, and his mental and 
physical self-discipline, is absolutely natural. 

The very practical work of the fire insurance committee was 
well brought out in the address of Ira D. Hoagland of New York, 
as he cited the responsibilities of business men for decreased fire 
waste, and the large sphere of influence which the Association holds 
was well brought out by Chairman E. N. Hurly of the Federal 
Trade Commission, who is determined that the National Associa- 
tion of Credit Men should work with his commission for a better 
cost accounting system in American business concerns, as also by 
Thomas W. Shelton of Virginia, who asked the Association to help 
in bringing about greatly needed economies in court procedure. 

The last of the addresses was that of George Wentworth Carr, 
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representing the Law League of Anterica, who offered some 
thoughts of great interest on some of the problems of the forward- 
ing business. One of the best-timed addresses was that of T. J. 
Bartlette, the veteran secretary of the New Orleans association, 
who spoke on “The National Bankruptcy Law in Principle and 
Practice.” His address was presented just prior to the reading of 
the report of the bankruptcy law committee and helped the conven- 
tion greatly in reaching its position of positive and cordial support 
of the principles of federal bankruptcy legislation. 


SECTIONAL CONFERENCES. 

The noyel feature of the convention was the sectional confer- 
ence. There had been arranged for Thursday afternoon and evening 
conferences for the various lines of trade, the purpose being to bring 
men who are confronted with similar problems together. The 
thought proved a most happy one. It brought together a larger 
attendance upon the convention than there otherwise would have 
been, and it gave more men than usual an opportunity to take part 
in the week’s events. 

Besides the sectional conferences were conferences devoted to 
foreign credits, adjustment bureaus and credit exchange bureaus. 
Presidents of local associations, secretaries of local associations 
and the bankers in their Robert Morris Club also had very successful 
conferences. The “Bulletin” will, from time to time, bring out 
the results of this conference work. 


ELECTION OF OFFICERS. 

Never has there been greater interest displayed in the annual 
elections than this year when, amid rousing cheers, there took place 
the nominations of officers and the election of the following for 
the year 1916-1917: 

Charles D. Joyce of Philadelphia, Pa., president. 

S. J. Whitlock, Chicago, IIl., first vice-president. 

Frank S. Flagg, New York, N. Y., second vice-president. 


There was also elected a strong body of men for the board of 
directors, eleven in number, who, in addition to the ten elected 
last year, make up the present board as follows: 


J. L. Baldwin, E. L. Rhodes & Co., Atlanta, Ga. 
John M. Callander, Tone Bros., Des Moines, Iowa. 
C. Walter Carnan, Baltimore Bargain House, Baltimore, Md. 
Harold C. Cornelius, Wolverine Brass Works, Grand Rapids, Mich. 
W. B. Cross, F. A. Patrick & Co., Duluth, Minn. 

. G. Davis, Greiner-Kelly Drug Co., Dallas, Tex. 
A. H. Dobson, Charles Millar & Sons Co., Utica, N. Y. 

. L. Eisen, Landauer & Company, Milwaukee, Wis. 

. S. Gaunce, J. T. Hardeman Hat Company, Seattle, Wash. 

. H. Gay, American Can Company, San Francisco, Cal. 

. E. Gilster, Kroeger-Amos-James Grocery Co., St. Louis, Mo. 

. H. Humphrey, Brown, Durrell & Co., Boston, Mass. 

. A. Landress, Trotter Brothers, Chattanooga, Tenn. 

amuel Mayer, Isaac Faller’s Sons & Co., Cincinnati, O. 
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When the close of this great convention came there was heard 
on every side expressions of -satisfaction in the results of the four 
days’ work, for all recognized that they had been days which had 
lifted the Association to new heights of endeavor, had given it a 
better sense of its power and its obligations, and had brought 
together for better understanding and into greater unity of spirit 
all sections of business men in this great land. The delegates had 
been stirred as never before to the necessity of going directly after 
results which should count permanently for sounder business because 
baséd upon high moral business standards. 


Entertainment Features 


The entertainment features of the convention were delightful, 
not only in that which was planned, but in the skilful management 
exhibited by the entertainment committee, which was under the 
able management of Mr. and Mrs. R. P. Simons. 

Visiting ladies were full of enthusiasm for the courtesies ex- 
tended. The Pittsburgh ladies entered upon their duties as hostesses 
early Tuesday morning, and did not rest until every last visitor 
had departed Saturday morning, always alert, always seeking to do 
something to make the visit to Pittsburgh as happy as possible. 

One of the unique features of the convention was a visit made 
to the H. J. Heinz Company plant, which presents a revelation in 
factory management. Here, after a delightful luncheon, which the 
men of the convention as well as the ladies enjoyed, the inspection 
of the plant began, followed by the taking of the group pictures 
which the Bulletin is glad to be able to present. 


Action of Convention Which Individual Membership 
Should Sustain 


The “Bulletin” has previously referred to a bill now before 
Congress, in which the credit men of the nation should take very 
personal interest, Senate Bill No. 19, which is substantially “Uni- 
form Bills of Lading Act” as adopted in several states. The 
bill is designed to apply to interstate commerce the rulings which 
have been approved by many of the states regulating the issue of 
bills of lading in intrastate commerce. This bill has passed the 
Senate three times and the American Bankers’ Association, the 
American Bar Association, the United States Chamber of Com- 
merce and a number of shippers’ associations are trying to get a 
favorable report from the House Committee on Interstate and 
Foreign Commerce. 

The vital point in the bill is that it makes a common carrier 
responsible to an innocent holder for the value of the bill of lading 
issued by its agent or agents, whether the goods have actually been 
delivered to the carrier or not. The uniform act as passed in the 
states provides that if goods are described in a bill merely by a 
statement of marks and labels upon them or upon packages con- 
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taining them, and the contents or the condition of contents is 
unknown, such statement if true shall not make liable the carrier 
issuing the bill, although the goods are not of the kind and quality 
as stated by the consignor. The carrier may also, by inserting 
in the bill “Shippers’ load and count,” or other words of like 
purport, indicate that the goods were loaded by the shipper and 
the description of them made by him, and if such statement be 
true the carrier shall not be liable for damages caused by the 
improper loading or by the non-receipt or by the misdescription 
of the goods described in the bill. 

Senate Bill No. 19 goes further and requires that when goods 
are loaded by a carrier the carrier shall count the packages, if 
package freight, and ascertain the kind and quality if bulk freight, 
and the carrier shall not in such cases insert in the bill of lading or 
in any notice, receipt, contract, rule or regulation or draft “Ship- 
pers’ weight, load or count,” or other words of like purport, and 
if so inserted, contrary to the provisions of the act, the words are 
treated as null and void. 

The most important section of the act is section 22, which 
provides that if a bill of lading has been issued by a carrier or on 
his behalf by an agent or employee, the scope of whose actual or 
apparent authority includes the issuing of bills of lading, the car- 
rier shall be liable to the consignee named in the straight bill or the 
holder of an order bill who has given value in good faith, relying 
upon the description therein of the goods, for damages caused by 
the non-receipt by the carrier of all or part of the goods or their 
failure to correspond with the description thereof in the bill at the 
time of its issue. 

There have been conflicting views in the state courts and 
United States courts with reference to the liability of a railroad 
company to a bona fide holder of a bill of lading, issued by an 
agent of the railroad, purporting to represent goods delivered to 
the carrier for transportation, when such goods were not actually 
received or the bill was fraudulently issued by the agent. The 
United States courts, and the weight of authority, have held that 
under such circumstances the railroad was not liable to the bona 
fide holder of the bill of lading for damages resulting. New York, 
on the other hand, has held that inasmuch as the railroad clothed 
the agent with authority, and the facts were peculiarly within the 
knowledge of the railroad, the railroad was estopped from denying 
that the bill of lading was genuine, and was, therefore, liable to a 
bona fide holder for value. The Uniform Bill of Lading Act and 
Senate Bill 19 have adopted the New York doctrine. 

Without the protection to bona fide holders of bills of lading 
afforded by Section 22 and amplified by Sections 20 and 21 of 
Senate Bill 19, bills of lading have never been able to circulate 
with the full of negotiability that is essential to their highest useful- 
ness, and they have never stood on a par with other forms of 
negotiable instruments. 
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Speaking of the importance in the expansion of interstate 
commerce of the protection which this bill if enacted will afford, 
H. H. McKee, of the National Capitol Bank of Washington, points 
out that in our efforts to develop the use of the trade acceptance 
we must not lose sight of the fact that a great many transactions 
are consummated by attaching bills of lading with drafts covering 
shipments of goods and that it is highly important that a bill of 
lading represent fully and completely the actual shipment and that 
the common carriers be made responsible for the acts of their 
agents. 

At the annual convention of the Association, held in Pitts- 
burgh, the following resolution bearing upon Senate Bill No. 19 
was unanimously passed: 


“WHEREAS, The Uniform Bills of Lading Act has 
been enacted thus far in fourteen states and Alaska, 
including the more important commercial states: of the 
Union, and 

“WHeEreas, It is of the highest importance to com- 
merce that the protection afforded by the Uniform Bills 
of Lading Act to intrastate commerce should be extended 
to commerce between the states, and 

“WueEreas, There has been introduced into the Senate 
of the United States a bill known as Senate Bill No. 10, 
which is substantially the Uniform Bills of Lading Act, 
be it 

“Resolved, That the National Association of Credit 
Men in convention assembled endorses Senate Bill No. 19, 
and urges upon each and every local association and indi- 
vidual members of the National Association of Credit 
Men to communicate with their representatives and sen- 
ators in Congress, and request that said bill be enacted 
into a law.” 


The members of the Association are here and now individually 
urged to do all they can to secure the favorable report upon this 
measure by the Committee on Interstate and Foreign Commerce 
of the House of Representatives, the members of which are as 
follows: William C. Adamson, Chairman, Georgia; Thetus W. 
Sims, Tennessee; William A. Cullop, Indiana; Frank E. Doremus, 
Michigan ; George F. O’Shaunessy, Rhode Island; Dan V. Stephens, 
Nebraska; Alben W. Barkley, Kentucky; Sam Rayburn, Texas; 
Andrew J. Montague, Virginia; P. D. Decker, Missouri; John I’. 
Carew, New York; Charles P. Coady, Maryland; Arthur G. Dewalt, 
Pennsylvania; John J. Esch, Wisconsin; Edward L. Hamilton, 
Michigan; Richard Wayne Parker, New Jersey; John A. Sterling, 
Illinois; Samuel E. Winslow, Massachusetts; James S. Parker, 
New York; Howard Sutherland, West Virginia; Charles H. Dillon, 
South Dakota. 
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ANALYSIS OF THE FINANCIAL STATEMENT 


Expense, Insurance, Turn-over 


NintH ARTICLE. 


Continuing our consideration of the questions that should be 
embodied in the financial statement form if we are to grasp intelli- 
gently and safely the tendencies and directions of the business of 
the applicant for credit, we would suggest as the next in order the 
following questions: 

Total expenses of the business for the past year? 

An inspection of many financial statement forms gives the im- 
pression that this is a usual question. The importance of the ques- 
tion requires but little comment. It is readily recognized when 
related to the amount of the annual sales. 

If the item is subnormal, then the question is reasonable, Is it 
not possible that the maker of the statement has omitted some item or 
items in his calculation of the running expenses of the business, 
which question will lead to the making of further inquiries? 

Retail merchants frequently omit or neglect certain forms of 
overhead or running expenses that ought to be calculated upon or 
provided for in order to determine whether the business is making 
sufficient profit and is successful. 

In illustration: Should the property where the business is con- 
ducted be owned by the maker of the statement, he may fail to 
charge a rental; or, if the business be conducted largely by himself, 
with the aid of members of his family, he may fail to charge a 
certain sum for salaries, or to have the salaries cover all supplies 
drawn from the stock for family purposes. 

These are the little curves which may be followed through if 
the analyzer of a statement detects a subnormality in the expense 
item. Should this item be abnormal, then inquiry is to be made as 
to what occasions it. The maker may be doing the business on a 
too extensive scale and not be aware that the profits of the business 
are insufficient to provide for the running or overhead costs of 
operation. 

The next question is one that rarely occurs in financial statement 
forms, yet may be very important: What part of the assets, real 
and personal, may be claimed as exempt under the laws of your 
state? 

Cases occur frequently where the maker of a statement shows a 
fair surplus and yet that surplus may not be larger than the exemp- 
tions the maker could claim under the laws of his state. 

In illustration: Some states, especially Texas, Florida, Ala- 
bama and Georgia, allow unusually large personal and realty exemp- 
tions, and to size up intelligently and safely the financial abilities of 
the maker, these exemptions should be reckoned with. 

The analyzer of the statement should know what surplus of 
assets over liabilities the maker can show after considering demands 
in the form of direct obligations or legal allowances. 

The next question, the last that we shall treat of in the present 
article, is insurance. 

It has been customary to ask this question: What amount of 
insurance do you carry on merchandise and fixtures, and what 
amount on the store, building or other property? 
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The necessity of knowing to what extent the maker is insured 
against the fire hazard is extremely important, and the information 
should be required in every instance before the risk is accepted. 

To these questions should now be added: What liability or 
compensation insurance are you carrying? What life insurance, 
if any, do you carry for the benefit of the business? 

In recent years there have been passed in many states work- 
men’s compensation laws. Some of them are very strict, and often, 
where a retail merchant neglects his obligation under the law, and 
an employee were to meet with an accident during the course of his 
employment, the compensation which the retailer would be called 
upon to pay might wipe out his entire assets. 

It is, therefore, very important that the analyzer of a financial 
statement should know whether or not the maker is insured against 
compensation hazard, and especially in the states where the com- 
pensation laws are strict and include retail merchants and commercial 
enterprises generally. 

There has grown up recently a plan of lifé insurance designed 
for the benefit and protection of the business of the insured. While 
information on this subject has not been especially emphasized up 
to the present, it is a desirable class of information to have and 
therefore provision should be made for it in the statement form. 

Many readers of the “Bulletin” have spoken appreciatively of 
these articles on the “Analysis of a Financial Statement,” and 
some are asking on their completion that they be published in 
pamphlet form. We wish to say now that the articles will soon be 
completed and that we then propose to give very careful study to 
the arranging of a financial statement form that might make stronger 
claims for uniform adoption than any that has been brought to our 
attention, even the standard forms of the Association. 

We are, therefore, hoping that many who have read the articles 
will give us the benefit of their ideas and suggest a course of pro- 
cedure which, in their opinion, would prove of the greatest advantage 
to credit departments. 


Figures Which Should Make Members Cordially Support 
Adjustment Bureaus 


Manager Galbraith of the Northwestern Jobbers’ Credit 
Bureau, which performs the functions of adjustment and credit 
exchange bureaus for the St. Paul and Minneapolis associations, 
recently had occasion to present a review of the bureau’s efforts 
in the matter of adjustments. He showed that during the last 
four years 571 estates had been closed, with an average dividend 
of a little better than 34 per cent., and that in only 42 cases had 
there been failure to pay a dividend of some kind. One of the 
most interesting points Mr. Galbraith brought out is that during 
the past seven years of the bureau’s activities fifteen successful 
prosecutions had been conducted, in which recoveries of $35,500 
worth of merchandise and cash had been made. The record for 
prosecutions steadily improved as the bureau got a better. under- 
standing of how best to carry on effective prosecution work. 





JAMES G. CANNON 
James Graham Cannon 


Another of the founders of the National Association of Credit 
Men has passed away—James Graham Cannon, of New York, the 
second president, who served two years, 1897-1899. 

Mr. Cannon is generally acknowledged to have been one of the 
leaders in the new school of credit granting. He saw earlier than 
most men, during the days when one had to describe what credit was, 
that the day of loose, unsystematic credit extensions, whether in bank 
or mercantile house, must be replaced with a credit system based on 
well-ordered information of permanent record, so that without per- 
sonal acquaintance, all the facts pertaining to a credit risk, such as the 
character of the applicant for credit, the capital invested, his age. 


JAMES GRAHAM CANNON, WHOSE VISION WAS CLEAR AS TO 
THE POSSIBILITIES OF CREDIT MEN’S ASSOCIATIONS 


his history, his previous business associates, his ambition, his pros- 
pects, the capital invested, the capacity for conducting a safe busi- 
ness, and the experience of others therewith are brought together 
for analysis and consolidated into permanent record. 
Consequently, Mr. Cannon was among the first to appreciate the 
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possibilities of an association of credit men, national in scope, and 
gave freely of his splendid mental powers and his great influence, 
as also of his means to the upbuilding of the association, or perhaps 
better, to the laying of its foundation so deep that there might be 
superimposed such a structure as we have to-day—the largest com- 
pact commercial organization in the world. 

Busy as was Mr. Cannon’s life, after the completion of his 
terms as president he was always ready to serve the Association in 
which he so sincerely believed, and delivered numerous addresses on 
credit subjects before local associations. 

Perhaps one of Mr. Cannon’s most conspicuous services to com- 
merce, made possible by his close study of mercantile credits, was 
rendered during the panic days of 1907, when as an officer of the 
New York Clearing House he passed, with four other bankers, upon 
the paper offered to the Clearing House by the various banks in con- 
nection with the pooling of their interests and strength. This work 
was done so well that every piece of paper accepted by the combined 
banks readily liquidated itself when the strain of panic ceased. 

Mr. Cannon also did much to perfect statement forms and to 
bring about their general use among banks, and later, among mer- 
cantile houses, as a basis of credit. He also was a firm believer in the 
principles of the national bankruptcy law, warmly supporting it, as 
an officer of the National Association of Credit Men, previous to the 
enactment of the present law in 1898, as also as chairman of the 
national bankruptcy law committee of the Chamber of Commerce 
of the State of New York. 

It can be seen, therefore, that Mr. Cannon did an unusual 
amount of work to raise the standards of credit and bring about 
sounder relations. He surely accomplished much in giving the credit 
man a place where he could serve commerce and get that recognition 
to which the character and importance of his work entitled him. 
Every member of the Association should be thankful for this active, 
constructive life, and Mr. Cannon’s‘memory will be one of the rich 
traditions in the Association’s history. 

It is a very simple but fine tribute which every loyal member of 
the Association will be glad to read, paid to Mr. Cannon by the 
editor of the “Wall Street Journal,” who says: 

“By the death of James G. Cannon, New York loses a valuable 
citizen and the banking profession one of its most distinguished 
members. Mr. Cannon’s activities in his profession were great, and 
no man in recent years has done more to raise the standards of 
banking and of commercial credit. 

“Mr. Cannon was one of the pioneers of the clearing house sy-- 
tem, which met with opposition at its inception but has become in 
absolutely indispensable part of sound banking. With the late |. 
Edward Simmons, whose right-hand man he was, leadership in all 
important banking questions seemed to devolve upon Mr. Canno1. 
especially in times of crisis, when he was a tower of strength. 

“Perhaps his most important work was in the organization of 
the National Association of Credit Men. The work done by that 
Association was largely on Mr. Cannon’s initiative, and the benefit 
to both banker and the borrower has been incalculable and country- 
wide in its extent. The necessity for the borrower making a state- 
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ment of his condition to the bank upon negotiating his loan is now 
regarded as one of the chief safeguards of commerce, and resentment 
of the disclosure it necessarily involved has long since disappeared. 

“Mr. Cannon gave ungrudgingly of his time and abilities. There 
was no more useful member of the New York Chamber of Com- 
merce. Personally he was simple, unaffected and liberal. Perhaps 
the foundation of his character was his strong religious faith. His 
work among young men in that connection cannot be too highly 
praised, and no reward of his distinguished career gratified Mr. 
Cannon half so much as the wealth of affection he received in the 
course of his evangelical activities.” 

President Charles D. Joyce, of the National Association, upon 
hearing of the death of Mr. Cannon, wired Mrs. Cannon the follow- 
ing message in behalf of the entire membership of the organization: 

“It is with deepest sorrow that I learn of the death of our loyal 
friend, your distinguished husband, Mr. James G. Cannon. Permit 
me to express my heartfelt personal sympathy in the great loss you 
have sustained, together with that of the other officers, directors and 
members of the National Association of Credit Men. Know that 
your sorrow is shared by friends nation-wide.” 


Harry W. Parker, of Minneapolis, on Business Insurance 
as a Credit Factor 
Harry W. Parker, formerly president of the St. Paul Asso- 


ciation of Credit Men, recently made an address before the North- 
west Congress of Life Underwriters in which he brought out the 
value of business life insurance to the credit standing of a large 
business. 

He illustrated his point by telling of a certain company which 
sought to borrow a large sum. The company’s credit standing was 
good and the ratio of assets and liabilities three to one. The banker 
to whom application was made was satisfied to make the loan, but 
before negotiations could be closed he received information that the 
head of the company had been forced to take a vacation on account 
of ill health, and perhaps might never be as active again as the 
head of the organization. 

“Has he business life insurance?” the banker asked, and upon 
being informed that he had not, this banker decided that the loan 
was not so attractive and recommended that it be reduced. 

By the way, members of the Association will be interested to 
learn that Mr. Parker recently retired from the banking business in 
St. Paul and is forming the Bankers Trust Company and Savings 
Bank of Minneapolis, the stock of which is being largely purchased 
by the leading country bankers of the Northwest. There is probably 
no better known banker in this section of the country than Mr. 
Parker and none who has shown more ability in banking credits, so 
that the new organization under his direction seems clearly to have 
before it a brilliant career. That the new bank and trust company 
will develop a success greater than Mr. Parker’s best hopes are the 
wishes of his numerous friends of the Association. One who has 
served this Association as Mr. Parker has for many years will carry 
into all his undertakings the sincerest best wishes of all members. 
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The Movement for a National Credit Interchange Bureau 


No matter of strictly associational interest received greater at- 
tention at the Pittsburgh convention than the proposal for a national 
interchange bureau. The discussion upon this important project 
was led by J. W. Chilton, manager of the credit interchange bureau 
of the St. Louis association, which for several month has been 
performing, quite informally, the function of the central credit 
interchange in behalf of a large number of the credit exchange 
bureaus of the various associations. A large number of dele- 
gates followed Mr. Chilton,, commenting favorably upon the 
idea of a central interchange and in general declaring that it repre- 
sented a step which the Association should take. The discussion 
was concluded by resolutions offered by T. J. Bartlette, of New 
Orleans, which, with amendments, read as follows: 


“Wuereas, The interchange report is a necessary factor in 
determining a credit risk, and 

“WHEREAS, The efficiency of the interchange report depends 
largely upon its completeness, and 

“Wuereas, A central interchange or reference bureau is neces- 
sary to enable local interchange bureaus to obtain economically and 
efficiently trade information from other interested markets; there- 
fore, be it 

“Resolved, (1) That the National Association of Credit Men 
in convention assembled, recommends that the board of directors 
give to the interchange bureaus such financial and other assistance 
as may be necessary to conduct for a period of at least twelve months 
o: longer, if in its opinion it is deemed advisable, a central inter- 
change or reference bureau such as is now in operation in St. Louis, 
retaining full control and supervision over the policy and operation 
of said central interchange bureau. 

“Resolved, (2) That a special committee be appointed by the 
president to supervise and study the operation of the central inter- 
change or reference bureau and report its recommendations and 
conclusions to the board. 

“Resolved, (3) That all local interchange bureaus be urged to 
affiliate with the central interchange or reference bureau, and that 
a copy of these resolutions be sent to each local bureau manager, 
as well as the executive committees of local associations.” 

(Applause. ) 


An Incident in Election of Directors at Pittsburgh 
Convention 


The Buffalo delegates came to the Pitts!urgh convention earn- 
estly advocating their newly elected president, T. W. Hammond, as 
a candidate for directorship in the National Association. There 
were bound to be some disappointments because eleven directors 
were to be elected and there were more candidates in the field, with 
the added necessity of giving the various sections of the country 
proper representation. 

The situation was explained to Mr. Hammond and his fellows 
from Buffalo, and they did that which would be expected of that 
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loyal local association, gracefully withdrew the name in the interest 
of harmony and good feeling. Though this gracious act was in 
line with what all who know the Buffalo membership would expect, 
it was, nevertheless, generous and gracefully performed. 


Meeting Objections to Adoption of Trade Acceptance 


Interest on the part of our members in the trade acceptance con- 
tinues unabated. They are writing to the National office of their 
experience with this new instrument, citing in some cases their 
successes and in others speaking of the difficulties encountered. 


A member who writes of his faith in the acceptance points out, 
however, that he runs against two objections made by his cus- 
tomers, one, that they do not like to execute the trade acceptance 
because the acceptance is generally regarded as a bank obligation, 
and, again, that the customers fear that their banks would regard 
the acceptance as a bill payable for due account, notwithstanding 
the fact that the form shows that the acceptance is in payment of 
pro-season purchases. 


To the first objection—namely, that the trade acceptance is 
to be regarded as a bank obligation—there is no answer except 
that the acceptance is intended to be the sort of instrument which 
the maker can take to his bank and negotiate. The acceptance 
must be entered into by both parties with the understanding that 
the acceptor intends to pay the amount promised at maturity out 
of the proceeds of the goods sold, out of the proceeds of similar 
goods, or out of the current income of the business, though it is 
understood that this is in no way expressed in the acceptance, as 
the promise to pay out of a certain fund would affect the negotia- 
bility of the instrument. Yet, the idea is that, in the nornial course 
of things, the trade acceptance would be paid at maturity, without 
a renewal in whole or in part. 


As to the second objection, namely, that the banks would 
regard the instrument as a bill payable for due account, notwith- 
standing that the form shows that the acceptance is in payment 
of pro-season purchases, it is to be said that there may be some 
bankers who refuse to distinguish the trade acceptance from the 
ordinary draft commonly issued in the process of collecting old 
accounts, for there probably are bankers, just as there are men 
in other lines, who do not grasp the significance of a change or 
its underlying principles until it becomes about time for still another 
change in method to follow. But it is to be said emphatically 
that the banker who refuses to differentiate between the two instru- 
ments described is out of tune with the Federal Reserve Act and 
has not the slightest conception of the underlying spirit of the 
act or what the Federal Reserve Board is trying to do to get the 
business men of the country to build up a body of paper which 
shall be readily available for rediscount at Federal Reserve Banks 
when the time of sudden contraction of credit arises. 


There is no excuse for the banker or business man to confuse 
the trade acceptance with the ordinary draft used in collecting 
old accounts, for the Federal Reserve Board has emphasized again 





§26 CREDIT MEN’S BULLETIN 


and again that the trade acceptance must arise as a result of an 
obligation of the acceptor for the purchase of goods of the drawer, 
and that it is clearly against the spirit of the law to pass off as a 
trade acceptance a draft drawn ‘to close an old account, even 
though the account may have been based exclusively upon charges 
made on account of the sales of goods. The trade acceptance, in 
other words, must go along with current business and not be used 
to cover old accounts. 

In answering this objection on the part of one’s customers, 
the credit man should fall back upon the Federal Reserve Act 
and the Federal Reserve Board, pointing out that it is absolutely 
contrary to the new banking law to use the trade acceptance to 
cover past due accounts, and that the willingness on the part of 
the customer to enter into a trade acceptance should increase rather 
than diminish his credit standing because it goes to indicate that 
the acceptor fully expects to meet his obligation definitely upon a 
certain date. 


The Association urges that in the educational work which 
the members must do in order to establish the trade acceptance, 
the burden be laid upon the Federal Reserve Act, one of the 
purposes of which was to create a truly commercial body of paper, 
passing between the buyer and seller, which shall become the basis 
for the expansion and contraction of the credit and currency of the 
country as business requirements may dictate. 


Another Jewelry Swindle 


Attention of the “Bulletin” is called to one Benjamin Shaller- 
man, said to be a bogus check operator and jewelry swindler, who 
is known by the following aliases: Stern, Samuel B.; Shaller, 
Benj.; Rice, Harry; Schallman, Jake; Krauss, Wm.; Cohen, Henry; 
Weiss, Harry C.; Baum, Harry C.; Friedman, Harry; Singer, Wm.; 
Berger, Sam. 

He is said to be defrauding jewelers throughout the country, his 
method being about as follows: He calls at a mercantile establish- 
ment, stating that he is a buyer for a large concern, in a few cases 
being known to use the name of Hirshfield, Philips & Co., of Mil- 
waukee, or H. H. Weiss, a men’s furnishing house of Canton, Ohio. 


After selecting a large order he states that he will forward a 
confirmation of the order or gives some other excuse for not giving 
specific instructions as to how to ship. After getting into the good 
graces of the firm, he states quite incidentally that he desires to pur- 
chase some jewelry and asks for introduction to a local jeweler. 
Upon getting a card of introduction he calls at a jewelry house and 
orders perhaps some ladies’ earrings which he directs made up in a 
special way, agreeing to return for them the following day. Then 
he asks for, say, a ring, giving the clerk to understand that it is for 
his wife or daughter, but he wishes to get it on memorandum so that 
he may show it to the member of his family before buying. If he 
is successful in getting the ring, he does not return. In several 
instances, it is said, he bought goods outright, paying for them with 
letters of credit on large national banks of New York. 





ae eae a eS 


A WOMAN’S OPINION OF ASSOCIATION 527 


How a Woman Member Answered the Question, “Does 
Credit Association Membership Pay?” 


The “Bulletin” has but rarely had the privilege of receiving 
contributions to its pages from women “credit men” members of the 
Association. 

One of the women members of the Chicago Association of 
Credit Men recently wrote to another woman who is at the head of 
the credit department of a large Chicago concern, as good a letter 
as was ever written to a prospective member, containing surely an 
irresistible invitation to come into the Association. Chairmen of 
local membership committees would find their work greatly simpli- 
fied if their fellow members could be induced to write or talk in 
such enthusiastic phrases as are contained in the following letter: 

“I am taking this opportunity to present to you the advantages 
of a membership in the Chicago Association of Credit Men. 

“For some years I ‘belonged’ to the association, simply because 
I could not obtain the information from the references given by 
prospective customers if I did not. Recently I have been availing 
myself of the other advantages offered by the organization, and 
have been so delighted with the results that I want every woman I 
know to obtain the same benefits. 

“There are so few women who are members, and so many men, 
that those of our sex who were members, hesitated to attend the 
meetings, but recently three of us got together and went to one of 
the dinners, and we are all very eager for the next meeting. Men 
always seem to know more of the details with reference to com- 
mercial mechanism than we do, and it is no wonder—the way they 
get together and exchange ideas. 

“Please don’t think it was the dinner, nor the social side of. the 
affair that appealed to us—no indeed. The dinner -was excellent, 
and the men were courteous and cordial, but we three women took 
our places among about four hundred men, and listened to two of 
the most instructive and helpful speeches we ever had the oppor- 
tunity of hearing. 

“Before I attended that meeting, whenever the ‘Federal Re- 
serve Banking System’ was mentioned, I wanted to beat an igno- 
minious retreat before somebody knew by the blank expression on 
my face that I did not know a single word of what it all meant. 
But having heard Mr. David Forgan explain it in his extempora- 
neous talk, I can hold up my chin and look anybody in the face, in 
the full knowledge that I am as thoroughly acquainted with the sub- 
ject under discussion as my neighbor. 

“The other speaker was probably just as interesting, but Mr. 
Forgan simply poured out information on a subject of great interest 
to me, yet of which I was wholly ignorant. Both the talks were 
very interesting, and of great educational value. There was some- 
thing refreshing about meeting all those people who have the same 
problems to meet that we face every day, and it seemed to me that 
the next day the letters I dictated had more snap to them, and were 
very much less stereotyped than on other days. 

“Last Monday evening the same three women, who, by the 
way, are Miss Florence Barron, Miss Rose O’Connor and myself, 
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attended a meeting which was not only interesting and helpful, 
but genuinely entertaining. There was no social side to this meet- 
ing at all. We got our dinners and met in the red room of the Hotel 
La Salle, where two papers were delivered on the subject of 
‘Handling a Delinquent Account,” and then the meeting was thrown 
open for discussion. It was great. That is the place to get the 
ideas of credit men, or rather the exchange of ideas. I could tell 
you much more about the benefit to yourself, but shall have written 
a book before I get into the subject of the benefit to your firm. 

“Before I leave the personal part, however, I might add that 
the firm I am with does about two and a half million dollars business 
each year, and I must approve every account, O. K. every dollar’s 
worth of the business, and collect it without assistance, besides 
carrying the responsibility.of seeing that about half a million dollars 
worth of our material, out on consignment, is moved four times a 
year, and sales therefrom reported and paid for each month. I feel 
the need of the stimulus of exchange of ideas, and feel much better 
equipped, after attending just two meetings, than I have felt at any 
time since I have been in my present position. Therefore I feel 
justified in urging a woman to get the benefits of the organization 
under discussion. 

“The benefits to your firm are even greater than to yourself, 
because in increasing your efficiency, you have done your firm a 
service. Undoubtedly you are compelled at times to refer to other 
houses for information on a prospect. You would be astonished if 
you could note the difference in your replies to such inquiries, if 
you had printed on your inquiry blank, ‘Members of the Chicago 
Association of Credit Men.” The Association supplies, at cost, 
blanks for this purpose, but I cannot use them, so I have simply 
adopted the above method and find it works wonderfully well. 

“I became a member of the association under the following cir- 
cumstances: I had a large order before me, from a customer who 
had a blank rating. Customer had furnished three references. The 
order was placed in the factory with instructions to hold until | 
had completed my investigation. I sent out inquiry blanks to the 
three references. Two did not answer at all, and the third wrote 
back, ‘We suggest you join the Association of Credit Men—we did.’ 
I wrote back and told them that being a woman I was not eligible 
to membership in the Credit Men’s Association, so they gave me the 
information, and wrote the secretary—naturally I joined—felt | 
had to if I wanted information. Then I had my inquiry blanks 
printed with ‘Members of the Chicago Association of Credit Men’ 
prominently shown, and I have found that I get much better in- 
formation by so doing. 

“T could go on indefinitely explaining the advantages to your 
firm, but you can find them set down in the most concise form on 
the back of the application blank which I enclose herewith. Won't 
you please read it carefully, and phone me when you get time? 

“There is no reason why women should. not make successful 
credit managers. Nature endowed us in the first place with an 
overdose of tact—otherwise how could our married sisters: ever 
manage their husbands as they do? Since we haven’t any husbands 
(yet) to manage, can’t we divert this gift into the diplomatic handl- 
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ing of an account? We have perspicuity enough to realize that if _ 
there were no unsatisfactory accounts, we would have no position, 
and instead of considering the doubtful credit risk our enemy, we 
are clever enough to know that on him depends our daily bread. 

“Then let us mix right in with the men, and get the benefits of 
the organizations they started and the advantages of the ideas they 
have been promulgating for years. There is nothing bold or for- 
ward in attending the meetings. One would have to be shockingly 
conceited to be self-conscious to any degree, as the men pay no at- 
tention to you except to be courteous and pleasant. I am no advo- 
cate of suffrage, but since we must earn our own living, why should 
we not have all the opportunities that are accorded to men? You 
can be assured of this fact—if a man had your position, he would 
be a member of the association. 

“I had no intention of being so long-winded when I started 
out, but that will serve to give you some idea of my enthusiasm.” 


Suggestions for Collection Letters 


There is no more important letter for the credit man to study 
than that which is issued by the collection department, and the col- 
lection letter which one member has found useful is always read 
by his fellows with much interest. 

The two letters offered by H. C. Smith, of the Moores’ Coney 
Company, of Cincinnati, certainly have much merit: 


I 

“On June Ist. and again June 19th we sent statements of your 
account showing balance due us of $ 

“It is a disappointment to us that you have failed to respond. 
If, for any reason, you are not in position to make payment at the 
present time, kindly explain the circumstances and you will find us 
reasonable. 

“Let us hear from you, please, within the next day or so.” 

Perhaps your debtor has been sick, says Mr. Smith, or absent 
from business. Perhaps he is waiting for an allowance promised 
by your salesmen. 

If I were sure a sermon was what the man needed, I would give 
it to him in the following language: 

II 

“Mr. Slowpaper: We have $100,000 in our business in addi- 
tion to our stock and equipment. 

“We sell goods on thirty days’ time. 

“In one month we sell $100,000 worth of goods. 

“Our cash has been turned into accounts receivable. 

“If you take longer time than thirty days, we must go to the 
bank and borrow. 

“Also, we must put up security and pay interest. 

“We do this for your account. 

“If you cannot pay on the date due, you should pay interest 
and you should give security, just as the bank requires. us to do. 
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“Our capital is not sufficient and our profit does not justify 
carrying an account on any other terms. 
“We respectfully request that you let us have check by return 


mail, or a sixty-day, 6 per cent. note with approved endorser or good 
collateral.” 


My impression and criticism of most collections letters are they 
are too long, too severe, irrelevant, indirect. Of course a great 
deal depends on the class of trade you are selling, but I should say 


as a general rule, it is best to go courteously, but directly to the 
mark,” 


Have You Read Your Insurance Policies? 


If Your Store Should Burn up Tonight Where Would Your Business Be? 


Your credit is what makes it possible for you to conduct a success- 
ful business. This is not a new fact—it is a common saying and a 
true -saying. 

Your credit will be stronger and better in every market where you 
buy goods if your financial statements given to commercial agencies 
show that you have adequate fire insurance on your merchandise. It is 
presumed that you have some fire insurance, but here are some questions 
it will pay you to consider well, because there is always a chance that 
your place of business may burn up during the night and cause you a 
serious, if not fatal loss: 


1. Is your insurance equal to at least 80 per cent. of stock on 
hand? It should be. 


2. How do you know it is? 


_ 3. Do you take inventory at least once each year? This is posi- 
tively necessary. 


4. How do you determine value of stock on hand at any other 
time? With annual inventory at cost prices plus freight as a basis, it 
can be estimated, twelve or twenty-four times—even oftener each year. 
There is a simple way of doing this. Do you know how? 


5. If you have the co-insurance clause on your policies, do you 
know just what effect it has on your risk? Are you aware of the fact 
that in case of partial loss, you have to share your stipulated percentage 
and that the insurance company will not pay the full claim for damage 
unless you carry policies equal to or more than the stated percent. 
mentioned in the co-insurance clause? 


6. Are your inventory records, your books of accounts and your 
invoices of purchases for at least a year back, kept in fireproof safe 
or vault? They certainly ought to be. The insurance companies are 
ready to be fair in adjusting a loss—but they must be shown what you 
claim the loss is. 


7. Do you realize that you can have your rate reduced if you will 
make certain important improvements in your premises—water barrels 
and buckets, hand extinguishers, metal trash cans and packing material 
boxes, electric wiring in conduits, windows without broken glass, ele- 
vator traps, sprinkler systems—and perhaps even more important still 
if you never permit any rubbish, paper or old rags or kindling or 
paints or oils, to accumulate? 


8. Do you realize your insurance policies are definite contracts, 
and that you are bound thereby? 

These are pertinent questions and deserve’ your careful answers. 
it will pay you well to take these questions to your local insurance agent 
and discuss them with him. If he cannot satisfy you completely, the 
insurance department of this association will gladly furnish you the 
information. We will welcome any inquiries of this kind. 


Kansas City Association of Credit Men 
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Decision Under the Oklahoma Bulk Sales Law 


The Oklahoma bulk sales statute provides that the transfer 
in bulk of a stock of goods should be presumed to be fraudulent 
and void against the creditors of the transferor unless the proposed 
transferee shall make inquiry for, and notify the creditors of the 
transferor. 

In the case of J. S. Huston vs. Alexander Drug Company 
recently decided in the Supreme Court of Oklahoma, the circum- 
stances were that the Alexander Drug Company brought suit 
against R. F. King and caused to be attached a stock of drugs in 
the possession of J. S. Huston, who intervened in the action, claim- 
ing the stock. King was indebted to the Alexander Drug Company, 
and on May 6, 1912, sold his stock in bulk to L. A. Woody with- 
out compliance with the bulk sales law. June 14, 1912, Woody 
sold and transferred the stock to J. S. Huston without compliance 
with the law. In the lower court the decision was that the pro- 
visions of the law had been violated and the attachment held, but 
upon appeal to the supreme court, the decision was reversed and 
the court held that the law applied alone to the immediate vendee 
of the first transferor and did not apply when the stock was sold 
and transferred to someone else. 

The Alexander Drug Company it therefore seems, has no re- 
course under the law against the stock in the hands of the second 
transferee. This decision, in effect, renders the Oklahoma bulk 
sales law ineffective and valueless when the first illegal transferee, 
before action is taken by creditors, sells and disposes of the stock 
to someone else. 

The Oklahoma City’ association recognizing its importance is 
endeavoring to obtain a re-hearing of the case though the Oklahoma 
law is not, even if sustained, as effective as it would be if the 
sale and transfer of stocks in bulk without notice were absolutely 
void. The National office has suggested to the Oklahoma City 
association that it arrange to have offered in the legislature of 1917 
a new law embracing the features of the law which have been found 
most protective. 


Interesting Estimate of American Business Man 


What D. A. Thomas, the Welsh coal operator, who has been 
elevated to the peerage with title of Lord Rhondda, in recognition 
of his able services in supervision of Great Britain’s munition pur- 
chases in this country, says in “London System,” regarding Ameri- 
can business men should give gratification that the new order in 
business, which has frequently been spoken of is truly here and can 
be recognized by an onlooker. 

“It is a great mistake,” he says, “to regard the average Ameri- 
can as only hunting the dollar. That may have been his chief pur- 
suit a quarter of a century or so ago. 1 do not know. But those 
whom I meet to-day are in business because they like it, because they 
wish to make good, and not for the sake of mere money grabbing. I 
think we in this country require to revise our opinion both of Amer- 
ica and the ideas of its citizens. For the notion current in this 
country is quite a generation behind the times. I have paid a num- 
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ber of visits to the United States during the last few years, and 
have been greatly impressed with the business capacity of Americans 
—with their enterprise, breadth of view and foresight, and particu- 
larly with the big way in which they do'things. Their ethical code, 
too, is of the highest standard. : 

“It may be urged that the ideal of the business man is selfish. 
Possibly it is, and so is personal ambition, with its love of power 
and influence in any walk of life; but business ambition is no more 
selfish than political, professional or priestly ambition. Moreover, it 
makes for progress. The successful business man very distinctly 
and directly benefits the community in which he lives. He may not 
be, and in most cases is not, perhaps actuated by altruistic impulses 
in the pursuit of his ambition, but in working for himself he cannot 
fail to help his time and generation. 

“American industry carries to a far greater extent than we do 
both standardization and specialization in production which has al- 
lowed that country to defy the competition of countries where labor 
is poorly paid.” 

That the business men of this country have set higher standards 
of conduct before them, and that they are pursuing the game of 
business not only for the gains but because high attainment in busi- 
ness pursuits serves the community well, just as high attainment 
in professional pursuits does, gives hope that the problems, social and 
economic, that are hard pressing the world everywhere are in this 
land to be worked out through broad thinking and brilliant leader- 
ship on the part of our business men. 


The Right of a Salesman to Contract for His Employer 


The Legal Department of the Association has recently pre- 
pared the following statement as to the right of salesmen to con- 
tract in the name of the firm which they represent : 

“In the absence of special authority to bind the principal, a 
salesman can merely solicit and transmit an order and the contract 
of sale does not become completed until the order is accepted by 
his principal (197 Pa. 491). The fact that the salesman and the 
customer exchange memoranda of the proposed contract signed 
by them, does not alter the rule (61 S. W. 9). If it was under- 
stood between them that the order was duly given, it seems that 
it would not matter that the salesman did not retain the copy of it. 
_ but in case the customer denied giving the order it would, of 

course, be difficult, if not impossible, to prove, unless the salesman 
retained the copy signed by the proposed customer. 

“If, however, traveling salesmen are sent out by a concern to 
solicit orders and are held out to the trade as having authority to 
act according to general usage, practice and the course of business 
conducted by such concern through its agents, it becomes a ques- 
tion of fact as to what is usual or customary by such agents, and 
in that case it would depend on testimony, differing, of course, 
in each specific instance (94 Mich., 343). Thus where a salesman 
took an order for goods at a lower price than he was authorized 
to do, the employer was held to be bound by the contract, the cus- 
tomer having the right to believe that the salesman was duly 
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authorized on account of previous dealings with salesmen from 
that concern (65 Ill. 281). 

“Tt has also been held in 73 Mo. App. 1, that where by general 
custom and usage of the business, a traveling salesman has au- 
thority to bind his principal by his contracts and previous orders 
by the salesman from a customer have been recognized, the princi- 
pal cannot refuse to fill an order on the ground that the price is 
unsatisfactory. It is otherwise, however, if the financial standing 
of the purchaser is unsatisfactory. 

“In short, it seems that a determination as to whether the 
salesman can bind the principal as to price, quality of goods, terms 
of delivery and other particulars of a contract, depends upon the 
custom in each case and no exact rule can be given which will be 
applicable in all cases.” 


Unverified Credit Information 


We, as credit men, can learn a valuable lesson from Solomon, 
who even insisted upon the word of God being verified. (First 
Kings 8-26.) It is no reflection upon the veracity of the source of 
information to insist upon its verification. Neither is it often 
necessary to take a chance upon an unverified report. Allowance 
must be made for the differing viewpoints of different men. The 
salesman who turns in a report upon the credit responsibility of a 
customer may be entirely honest and conscientious, but the situation 
seen from his viewpoint, colored with his views and natural preju- 
dices, may look vastly different to the credit man when he comes 
to examine into the situation from the credit man’s viewpoint. It 
is not impossible for a reporter for a mercantile agency to be in- 
fluenced by personality, by surroundings and environment, and 
swayed by circumstances, and no matter how hard he may try to give 
an absolutely unbiased report, the report he writes may differ vastly 
from one compiled by a man with entirely different ideas and views. 

Professor Hugo Munsterberg, of Harvard University, a psy- 
chologist of international reputation, has said that no two men can 
view the same incident at the same time, and give exactly the same 
report of it. As long as humanity is fallible, different men must 
oe give different accounts of the same situation as it appears 
to them. 

Thus, it would seem that it is almost the height of folly for a 
credit manager to grant any considerable extension of credit upon 
unverified information. It is only reasonable protection to his house 
and to himself that he do all he can to verify his -information. 
The principle points in the mercantile agency report should by all 
means be verified by corroborative information. Those statements 
in a signed property statement, which are possible of verification, 
such as property records should in all cases be verified from the 
records. The most vital information for a credit man, and that 
which is already practically verified, is ledger experience furnished 
by the various credit exchange bureaus. The credit man’s province 
is to find out the facts, use them as a basis for good judgment, and 
not take an: unnecessary chance or build upon a foundation of guess- 
work.—Portland Association Weekly Letter. 
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Technical Legal Advantages from Adoption of Bills 
of Exchange 


Joseph K. Willing, a member of the Philadelphia bar. in writ- 
ing the editor of the Public Ledger, gives a clear exposition of the 
advantages of the adoption of the trade acceptance in substitution 
for the open account from the technical legal standpoint. He says: 

“It took many years to introduce the use of foreign bills of 
exchange in England. The old common law doctrine of seal and 
consideration had so encrusted itself on English law that for a cen- 
tury or more the English judges could not conceive of a contract 
obligation where there was no seal or some substantial consideration. 

“The bill of exchange has certain practical values from the 
point of view of the seller when he is called upon to sue the buyer 
for goods sold and delivered. It is often necessary for him to 
prove delivery of the goods. He must, therefore, rely upon the 
testimony of a teamster whom he has employed, or one who was in 
his employ. In the first instance he may not be able to locate the 
teamster, and in the second instance he may have discharged his 
own employe, who then becomes a hostile witness. Small buyers, 
by years of experience having become familiar with this technical 
advantage, frequently seek to enforce it. 

“In a suit on an open book account it is made necessary by the 
rules of court to prove the correctness of book entries. This is 
usually done by attaching a copy of the plaintiff’s original entries 
and having the plaintiff certify that they are correct. However, 
the buyer who is sparring for time or seeking to place every possi- 
ble disadvantage in the way of the seller, frequently denies the cor- 
rectness of the copy of the book account, and demands the produc- 
tion of the original books in court. This necessitates.the bringing 
of ledgers, often many years old, before the court and proving the 
record as it was originally entered. If the domestic bill of exchange 
can be introduced into our commercial economy it will eliminate 
these two objections :—First, the manner of delivery, and secondly, 
the proof of original entries, because it is suggested that the accept- 
ance of the bill of exchange by the buyer shall read, “The obligation 
of the acceptor of this bill arises out of the purchase of goods from 
the drawer.’ In this acceptance may be inserted the words ‘and 
delivery of the goods,’ after the word ‘purchase,’ so that we would 
have an acknowledgment of the contract of purchaser, an acknowl- 
edgment of the delivery of goods and also the buyer’s receipt that le 
has received them. It will, therefore, be unnecessary to prove the 
contract of sale after the goods have been delivered, as so often now 
happens. Again, the mere offer in evidence of the negotiable in- 
strument will make out a prima facie case’ in favor of the seller 
without his having to prove any original entries. 

“The inland bill of exchange will carry with it all the commer- 
cial law advantages inherent in the nature of commercial instru- 
ments. It will not be necessary for a bona fide holder in due course 
to prove any consideration between himself and the acceptor, the 
consideration being presumed. Since the bill is an order bill, it will 
be negotiable by endorsement and delivery. Any set off which the 
buyer might have against his immediate seller, or which he may 





WIPED OUT BY FIRE 535 


fabricate for the purpose of delay, would be unavailable against 
the bona. fide holder for value. 

“In order to assign a book account it is necessary that there 
be a formal assignment and that the debtor be given notice of the 
assignment. In some states, even after this assignment, it is nece> 
sary for the assignee to sue in the name of his assignor. This 
would be eliminated by the inland bill, and, since the commercial 
law of America has now almost been reduced to uniformity by the 
various states, the subject of proof in any state is easier. This 
assignment, in turn, must be based on some consideration which is 
often disputed, and gives rise to complicated questions of law. In 
the case of assignment or endorsement of a negotiable instrument, 
no notice need be given to the drawer or acceptor of the same, and 
the assignee has no burden upon himself to prove any consideration. 

“The above considerations set out only a few of the legal ad- 
vantages for this innovation in commercial transactions. The prac- 
tical ones are innumerable. All business depends upon credit and, 
as business is conducted today, the large wholesaler and the big 
corporation are forced not only to maintain their own life, but to 
support the business life of the small wholesaler, jobber and retail 
man. They must lend their credit for 30, 60 or 90 days. to these 
people, and in return receive nothing which they could use as a 
means for raising funds for paying wages, interest on incumbrances, 
on the bonds and mortgages or for the purchase of raw materials. 
As a result of this system big business is forced to calculate its 
risk and the burden is frequently shifted to the consumer. Why 
should not the seller have a liquidated negotiable instrument which 
he can discount in the Federal Reserve Bank or any other bank, 
rather than an unliquidated book account? 

“All the advantages of indorsement would attach to this new 
inland bill of exchange, and the ultimate holder would not only 
have to look to the credit of the buyer as he would in the case of 
an assignment of a book account, but he can hold his immediate 
endorser responsible for the failure of payment by the acceptor. 

“The above considerations will be sufficient to show some of the 
technical legal advantages as well as those of a commercial nature. 


Could Have Paid the Creditors Four Times Over Yester- 
day, Could Pay but 10 Cents on the Dollar To-day 


The Association is indebted to J. S. Stewart, of Kansas City, 
for a very amusing letter he received from a country trader who 
ought to have received the credit men’s insurance literature while 
it might still have availed him. 

The following letter pertains to an account from a party who 
was in the hardware business with a stock of between $6,000.00 and 
$7,000.00, and rated as worth $6,000.00 with the mercantile agencies. 
All he had in the world, however, was in this store, yet he did not 
have the sense to carry fire insurance. The fire came and now he 
has nothing with which to pay his bills. An inventory of all that 
he has he gives in the letter. He says: 

“You wrote me a few days ago for a statement of my finances. 
The fire of the 15th took all my stock of goods and I had no insur- 
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ance. I am owing about $1,400.00, and my book accounts will not 
pay 10 cents on the $1.00. I have one suit of clothes, two old 
hats, two pairs of old shoes, and one overcoat I have had for five 
years, and the laws of state say that I must wear clothes or stay in 
the house. Now if you can’t wait for me to work and earn this 
bill, and I must pay for my living first, I will pay you twenty cents 
on the dollar as soon as I can raise ten cents of it and square this 
bill for good and all. Please let me hear from you in regard to 
whether you care to take twenty cents of the bill or wait on me.” 


Recent Decisions Upon Procedure 


Confusion has been injected into the bulk sales situation in 
New York state as a result of a decision recently handed down by 
Justice Van Siclen, of the Supreme Court, Second Department, in 
the case of Klein v. Maravelas (N. Y. Law Journal, March 21, 
1916). Following close upon a decision of the Supreme Court, 
First Department, in the case of Apex Leasing Company v. Litke 
and Litke Stores, Inc., wherein the constitutionality of the New York 
bulk sales law was upheld, this decision in the second department 
holding the same statute unconstitutional, results in a condition of 
affairs which can be straightened out only by a decision of the court 
of appeals. ; 

There have been in the last four months four important deci- 
sions involving Section 44 of the Personal Property Law, and a 
brief résumé may be of interest to readers of the “Bulletin.” Two 
of these cases involve questions of procedure, and two the constitu- 
tionality of the statute. 

I. Procepure: Touris v. KARANTZALIS; PERMAN V. BEABER 

TAILORING Co. 

The first of this series was the case of Touris v. Karantzalis 
(N. Y. Law Journal, Nov. 30, 1915). Here the Appellate Division, 
First Department, held a sale in bulk without compliance with the 
statute void as against general creditors of the transferrer without 
the necessity of first reducing their claims to judgment and issuing 
execution against the transferrer. 

Then followed in March, 1916, another decision of the Appel- 
late Division, First Department, in the matter of the application of 
Charles Perman for an order appointing the Beaber Tailoring Com- 
pany a receiver of its property for the benefit of the creditors of 
Philip Friedman. In this case the court went into greater detail 
than in Touris v. Karantzalis, and held that “the remedy of the 
creditor is to bring an action against the debtor and the purchaser, 
transferee or assignee in behalf of himself and all other creditors, 
in which his and their claims may be adjudicated, and im such 
action to make the application to the court to have the purchaser, 
transferee or assignee designated a receiver, and to require him to 
account as such.” 

So then it is necessary under the ruling of the appellate division, 
before the appointment of a receiver, that the seller or transferrer of 
the merchandise be served with summons either in person or by sub- 
stitution, and the delays attendant thereupon still present an obstacle 
which seriously curtails the usefulness of the statute. Furthermore 
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the action itself, it was held, must be in equity for the benefit of all 
creditors, and the advantage to a single creditor may in many cases 
be of insufficient moment to warrant the entering of suit and the 
assuming of the expense of litigation. 


II. ConstiITuTIONALITY: Apex LEASING Co. v. LITKE; KLEIN v. 
MARAVELAS. 

Apex Leasing Company v. Litke decided by the Supreme Court, 
First Department (Borough of Manhattan) (N. Y. Law Journal, 
Jan. 20, 1916), following the decisions of the United States Supreme 
Court in the case of Kidd, Dater & Price Company v. Musselman 
Grocer Company, (217 U. S. 461), and Lemieux v. Young, Trustee, 
(211 U. S. 489), held the bulk sales law constitutional, and that 
the remedy extends in favor of the claim of a landlord for rent and 
is not confined to those creditors alone whose merchandise has been 
illegally transferred. 

This decision was gratifying to those interested in the bulk sales 
statute, for it was the belief of the association at the time that the 
present bulk sales law was passed, that the old case of Wright v. 
Hart (182 N. Y. 330), holding a statute similar to the present 
statute unconstitutional, would be found not controlling in the light 
of the decisions of the United States Supreme Court cited above, 
which held a similar statute constitutional. All such hopes and 
expectations have been shattered, however, by the decision in the 
case of Klein v. Maravelas (N. Y. Law Journal, March 21, 1916), 
wherein Justice Van Siclen finds himself bound by the decision in 
Wright v. Hart. It is apparent from the decision itself that the 
court recognized the purpose of the bulk sales law and approved its 
principle, but until such time as the Court of Appeals reverses its 
decision in Wright v. Hart, Justice Van Siclen holds that the lower 
courts are bound to follow that decision. 

The result is, a bulk sales law in Manhattan, constitutional and 
available to general creditors of the seller without first reducing 
their claims to judgment; and at the opposite end of the Brooklyn 
Bridge, in the second department, a bulk sales law declared uncon- 
stitutional and void. What the decision of the Supreme Court in 
the other departments will be remains to be seen, and whether the 
Court of Appeals will reverse its decision in Wright v. Hart and 
follow the United States Supreme Court is a question upon which 
the lawyers are debating. 


A Nugget from the Tailings 

The Los Angeles Wholesalers’ Board of Trade, in closing out 
a failed estate recently, found among the archives a copy of a 
very breezy communication which the concern had sent to a creditor 
with whom it had some differences. It appeared that on May 25, 
1913, the concern had given order for a shipment of olives to be 
made on January 1, 1914. The shipment, however, was made 
December 27, 1913, four days in advance. The difference of opin- 
ion was upon the subject of dating, the debtor claiming that the 
invoice should be as of January I, 1914, as per agreement. Then 
follow these expressions : 

“We presume we could have gotten over this without any cere- 
bral hemorrhages, or even spinal meningitis, if it had not been that 
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your traveling ambassador and minister plenipotentiary came along 
with his attitudes and platitudes and insisted that we pay this bill. 
Then it became our turn to balk. The bill was not due unti! 
January 27th at best, for if we did not wish to take the 1 per cent. 
discount and pass up the 45. cents Mexican money, that was ou: 
privilege. 

“In this ambassador’s hurry to get his hooks into our coin, he 
overlooked the fact that we had the sum of $2.30 coming for 
freight charges, for which we shall draw upon you just to show 
that our distrust is mutual. Then the other little account that you 
owe us you can draw on us for, so that we will both draw and get 
a full hand. 

“Our standing is nothing like John D’s, except in church affairs, 
but still our financial rating is not in the limburger class, for there 
never was a time when we could not pay a $45 bill. Of course, 
if you should bring one hundred $45 accounts to us all of a sudden, 
we might hit the back fence for Mexico, for what we owe is no 
source of joy tous. In fact, there are times when my partner and 
I get to thinking of our debts, and then we fall on each other’s 
necks and let the scalding tears run down each other’s backs, but 
when any one rings the bell we get busy and generally come under 
the wire pretty quickly. . 

“Now, your ambassador got away with an order from us for 
some olive oil, which you will oblige us by cancelling, for, though 
he may get away with our money, our orders not-by-a-dam-site.” 


*Our Legislators Must Have the Facts and Business 
Men Must Help to This End 


We often hear it said that business men regard with appre- 
hension the convening of Congress and invariably heave a sigh of 
relief when its day of adjournment is announced. They feel 
that Congress does not understand business and business men and 
they resent what they conceive to be an unwarranted interference 
of Congress in business. Many of them know how inefficiently the 
business of the government is conducted and they feel that it is 
hardly safe to entrust any portion of their affairs to men who can 
not run efficiently the business which they were primarily sent to 
Congress to run. 

For such feeling there is some excuse, for if Congressmen do 
not know any more about business and business men than business 
men ordinarily know about Congress or about the business of other 
people or about business in general, both sides surely are sadly in 
need of information. 

Since I have been in Congress I have come to have a very 
wholesome respect for facts.. I have come to see that. the instru- 
mentalities by which Congress gets facts, or what is conceived to 
be facts, are inefficient. I have sat in committee meetings day after 
day, week after week, month after month, and have found often- 
times that all a committee gets is a mass of opinions embellished or 
perhaps concealed by a profuse quantity of oratory. As I said, 

in the committee I see. clearly how instrumentalities for getting 


*From a paper presented to the Washington association by Congress- 
man Sidney Anderson, of Lanesboro, Minn. 
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information are inefficient, and we are forced to study volumes of 
testimony to get the veriest scintilla of facts. 

Take for instance the tariff laws of the last forty or fifty 
years. Not one passed, whether a protective tariff bill or tariff 
revenue only, that is not justly the subject of charge of discrimina- 
tion, of containing privileges in some cases for the benefit of a 
few. From the standpoint of scientific adjustment of rates these 
bills all of them were bad, but the wonder is not that they were 
bad but that they were not worse. The only thing that saved them 
from being worse was that they were made up by a comparatively 
few men who individually had a large fund of personal knowledge ; 
but so far as Congress itself is concerned, it was without adequate 
knowledge upon which to base an intelligent judgment of any of 
these laws. 

We hear much of industrial preparedness in Germany, but 
when we talk about this we must remember that back of it all is a 
vast reserve of scientically ascertained facts, for the German policy 
is one of applying politics to scientifically ascertained facts. The 
people of Germany and the men who run that country know more 
about Germany and the rest of the world industrially than we know 
about America by a great deal. They look to causes and not to 
symptoms. Our trouble is that we weigh facts by argument and 
not by investigation. What is needed is that we know and know 
positively, for there can be no better injunction, whether applied to 
individuals or nation than “know thyself.” : 

One of the hopeful signs in the matter of business prepared- 
ness is the tendency to know the business of this country through 
scientifically ascertained facts, as for instance the elements of the 
cost that enter into the manufacture of an article, for each operation 
thereof, whether it be the operation of the retail store, a whole- 
sale establishment, a manufacturing plant, or a bank. All these 
classes of facts can be ascertained upon a scientific basis, a basis 
for the determination as to where the leaks are and that these 
leaks can be prevented. . 

The most hopeful indication of a move in this direction, from 
the standpoint of the relation of the federal government with busi- 
ness, is to be found in the federal trade commission and the pro- 
posed tariff board, and from the point of view of the business man, 
in the organization of chambers of commerce and associations like 
those of the Credit Men’s organizations, where men can get to- 
gether for the adjustment of their common problems. 

The federal trade commission is now engaged in an investiga- 
tion of business conditions all over the country, with a view to 
determining upon a standard form of accounting which will enable 
the government to check one business against another. 

Now, one of the things to be overcome is the attitude of busi- 
ness men when approached by the government for information. 
They are reluctant in giving out information regarding their busi- 
ness and letting it become a matter of publicity, but they will give it 
to a disinterested government bureau and that information will be- 
come a vast reservoir of facts that can be drawn on by Congress or 
by business. This does not mean that you can go to the commission 
and secure information as to the conditions under which your 
competitor conducts his business or learn who his customers are, 
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but the time will come when you can get general information with 
respect to the art or trade, in respect to the business in which you 
are engaged. 

After the present great war is over there is to be warfare in 
commerce and it will be a war of competitive tariff enactments. 
The vast debts of Europe must of necessity be paid in large part 
from the wealth of the comparatively undeveloped new countries, 
and it will be in these countries which we are most interested, those 
sections where our interests are greatest—South America, Central 
America, the far West, the Philippines and China. 

The fabric of industry is not made up of isolated industries 
but is a complete cloth, interwoven one business with another, to 
make a perfect and symmetrical whole. You can not injure a 
single thread of that fabric without in part disturbing the body of 
the entire piece. In other words, you can not destroy the capacity 
to produce on the part of the poorest farmer away off in the 
poorest district of Minnesota without reducing his ability to buy 
goods from the richest manufacturer in Philadelphia, and you can 
not diminish the business capacity of the latter without diminish- 
ing his ability to use the products of the farmer. You can not re- 
duce the prosperity, the earning capacity of any large number of 
our population without diminishing the prosperity of the country 
as a whole. We do not prosper simply as individuals but we do 
prosper as a nation. The nation unprosperous, depression settles 
over the country and we are all affected. Individuals may be suc- 
cessful, some few may make money, but we are all affected so that 
the science of business preparedness is a complete understanding of 
ourselves, of our relation to each other and to our government. 


Illustrating Difficulties and Cost of Prosecutions in Cases 
of Fraud 


The great expense connected with the investigation and prosecu- 
tion of fraud is well illustrated in a case which has been handled 
by the Northwestern Jobbers’ Credit Bureau, of Minneapolis and 
St. Paul. January 6th last, that bureau engaged the services of the 
J. Oswald Detective Agency to run down information regarding 
Bene Ingalina, who operated a men’s furnishings and shoe store 
at Sioux Falls. 

It was reported that Ingalina had disappeared with practically 
all his stock of merchandise. The detective assigned to this work 
discovered at Sioux Falls that a large number of trunks had been 
checked as excess baggage to Omaha, the consignors being Ingalina 
and Joe Brancaccio, the latter, it being alleged, having purchased a 
part interest in the business within the year. 

At Omaha it was found that at least a part of the trunks had 
been shipped as excess baggage to New Orleans. At New Orleans 
it was found in turn that the trunks had been delivered to someone, 
but the checks did not show any delivery record, so that it became 
necessary to undertake a systematic search of New Orleans. In 
about fifteen days detectives ascertained the location of the Ingalina 
and Brancaccio families, but as all the requirements of the federal 
bankruptcy law had not been met, and the government was not ina 
position to arrest them and seize the merchandise, it was necessary 
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to keep the fugitives under surveillance. The fugitives became 
alarmed, however, and hurriedly left, but it was discovered through 
the activities of Mrs. Ingalina that Independence, La., had been their 
refuge, on a strawberry farm, a short distance outside of the town. 

March Ist there was appointed a trustee in bankruptcy at Sioux 
Falls, and summons and complaints were issued and forwarded to 
the special agent of the department of justice at New Orleans. 
March goth the department endeavored to serve papers on Ingalina 
and Brancaccio, but they escaped into the swamps where, at last 
accounts, search is being made for them. A search of the premises, 
however, resulted in the seizure of nine trunks, containing shoes 
and furnishings valued at $1,500.00. 

There could scarcely be a better illustration of the difficulties ° 


surrounding the apprehension of desperate, determined commercial 
crooks. 


Spokane Bureau Serving Debtors as Well as Creditors 
Satisfactorily 


As one of the newspapers says in lighter vein: “When the 
telephone service is perfect one never thinks of sending Dr. Bell a 
night letter of thanks, but when a flaw appears he demands to speak 
to the manager.” 

Experience of the telephone company seems to be somewhat dif- 
ferent from that of the adjustment bureau of the Spokane associa- 
tion, for Secretary Campbell issues a letter which shows that the 
members go out of their way to express their thanks for perfect serv- 
ice, or at least the satisfactory service the bureau is rendering. 
“And not only,” says Secretary Campbell, “is it the bureau’s ex- 
perience in the majority of cases that the creditors are pleased with 
the treatment they receive, but the debtor as well is satisfied that he 
is receiving fair treatment.” This is due to the fact, according to 
Secretary Campbell, that they make it a principle to handle the 
debtor’s business in such a way that he can know at all times exactly 
what is being done and in every instance the books and records of 
the administration of his affairs are kept strictly up to date so that 
a complete and detailed statement can at all times be rendered. 

That the bureau should satisfy the creditors in the handling of 
bankruptcy cases in which they are interested is good work, but that 
it should satisfy the debtor at the same time is truly an achievement. 


Through the efforts of the individual members of the National 
Association in Mississippi, a bad check law has been enacted by the 
legislature of that state. It is similar in effect to laws already 
passed by several of the other states, providing that it shall be a 
crime for any one with intent to defraud to issue a worthless check, 
obtaining therefor money, credit, goods, or anything of value, know- 
ing at the time the check was drawn or issued that there was not 
sufficient funds in or credit with the bank to cover the amount of 
the check in full, provided the check.is presented for payment within 
fifteen days from the date of its delivery. There is a further pro- 
vision that the failure of the drawer to pay the amount of the check 
within ten days after receipt of written notice of its non-payment 


shall be prima facie evidence of an intent to obtain property under 
false pretenses. 





CREDIT MEN’S BULLETIN 


CENTRAL CHATS 


wA 


% at 
om tf . . . 
Pittsburgh convention was its une- 


44) quivocal stand for high standards and 
74 honest practices in business. 


The storekeeper who sells his mer- 

chandise by light weights and short 

measures is dishonest, and we hover very closely 
about that word when endeavoring to express ade- 
quately the falling short from those reasonable stand- 
ards which should guide men in their transactions 


one with another. 


The light weight and short measure increase the 
gain; questionable business practices may also in- 
crease the gain; but what is that gain when compared 
to the satisfaction and happiness of an honestly lived 
life? What shall it profit a man that he gain the 


whole world and yet lose his title to every shred of 
self-respect? 


When confronted with a question, decide aright, 
recognize that conforming with proper standards of 
business practices enters into the final inventory and 


increases the surplus, which must be sufficient to 
carry us through eternity. 





CENTRAL CHATS 


enjoyed the power of doing one thing above 
another, it is that of making strong friendships. 


Friendship does not lie nor seek its own. Friend- 
ship bears long, though it is very frank; friendship 
feels no envy and hesitates at no sacrifice. 


[ the National Association of Credit Men has 


In the heat and hurry of credit work, with its 
uncertainties and many disappointments, when men 
are falling short of high standards and stooping to 
the meanest practices that they may save or make a 
few dollars, for the credit man to know ‘that there is - 


such a thing as friendship and to recognize its up- 
lifting qualities, is a great boon and comfort, and he 
must say as we say, that nothing in all the world is 
as fine as to have or to be a friend. 


Jet Pie eos 
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/EDITORIALS| 


Let’s go fishing, or do whatever else you like better for at least 
a week or two these summer days. 

Those nerves must be rested, that routine broken, those cares 
dropped, that brain permitted to become thoroughly demoralized, 
and nature once more given a chance to build up that reserve upon 
which you have been making steady draughts faster than your bodily 
powers could pour in new energy. 

Let’s not take a care along with us; snug up your affairs so 
that they can be easily handled by others in the office, and then 
forget that there is anything in the world but forest and stream, 
birds and fishes, mountain and vale, illumined by night as well as 
by day with light from a Heaven, the contemplation of whose 
changing phenomena makes one lose himself in the infinite. 

Don’t let the precious summer days pass without getting from 
them that reserve power which every man’s nervous system 
insistently demands! 


ALL MEMBERS PLEASE TAKE NOTICE 


All houses who had an indebtedness against the Jno. 
F. Boozier Trading Co., Anniston, Ala., December 31st, 
1912, are asked to notify the Hall-Eppes Clothing Com- 
pany, Knoxville, Tenn., or Messrs. Knox, Dixon, Acker 
& Sterne, of Anniston, Ala., attorneys for the trustee of 
the Boozier Trading Company. 


Members of the Association having information re- 
garding the so-called Alumni Educational League, with 
address 826-30 Journal Building, Boston, Mass., are asked 
to get in touch with the National office. The names of the 
officers of the above concern given are: R. T. Knight, 
president; George Carlisle, vice-president, and L. M. Mar- 
tin, secretary and treasurer. Apparently the league pur- 
ports to be a collection agency for publishers. 


Members having: communications from B. Johnson 
Drug Store, Huffman, Okla., are asked to get in touch 
with the National office. 





BREVITIES 
Brevities 
In the personnel issued in connection with the special conven- 
tion train from New York by the way of Gettysburg and Pittsburgh, 
Ralph E. Frey was listed as representing Frey, Sheridan & Com- 
pany, Philadelphia. He should have been listed as representing 
Keasbey & Mattison Company, Ambler, Pa. 
D. L. Sawyer has been elected president of the Association of 
Shoe Manufacturers’ Credit Men, at an organization meeting held 
in Milwaukee recently. As its name indicates, the association is 


formed for the purpose of exchanging ideas for the mutual benefit 
of credit men specializing in the shoe trade. 


One of the old guard of the Los Angeles Credit Men’s Asso- 
ciation, Eli J. Levy, died May 31st. Mr. Levy had been active in the 
ranks of the association since its inception and in his business lived 
up to the ideals which the association represented. He served for 


a term as president and has acted year after year upon various 
committees. 


The Providence Association of Credit Men has obtained a 
charter for its adjustment bureau. It is capitalized for $5,000, to 
conduct just such work as the other bureaus of the National Asso- 
ciation perform. The corporation is controlled by preferred stock, 
which can be sold only to members of the Providence Association of 
Credit Men. 


The adjustment bureau of the Utah association writes that in 
three estates closed during the month of February dividends of 
one hundred cents were paid creditors. These one hundred cent 
estates, the bureau says, are no longer uncommon, and indicate the 
application of prompt, scientific collection methods, backed by an 
organization trained to perform efficient and constructive adjusting. 


The Boston Association of Credit Men finds good reason for 
satisfaction in that the act passed by the last legislature of Massa- 
chusetts to prohibit the practice of law by corporations, which went 
into effect June Ist, declares that it does not apply to any corpora- 
tion legally engaged in the business of conducting a mercantile or 
collection agency or adjustment bureau. This gives a clear status 
to adjustment bureau work which it was felt that there was some 
doubt about previous to its enactment. 


In the May “Bulletin” is cited the experience of a Cleveland at- 
torney with Syrian failures, which he says present worse conditions 
than those in which other nationalities are involved. In citing the 
experience of the Cleveland attorney the “Bulletin” was very careful 
to state that its inclination was against the making of sweeping state- 
ments against the merchants of any special nationality, for obviously 
in so doing there is the risk of treating unfairly those honest mer- 
chants who are to be found in every nationality. There should. 
therefore, be no surprise in the “Bulletin” receiving a letter from one 
of its members in California, in which he cites his experience with 
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Syrian grocers, saying that his experience with this class of people 
has been far different from that of the Cleveland attorney, that he 
has sold many Syrian grocers for a number of years, and has at times 
extended liberal credit, and has never been disappointed in the con- 
fidence extended but has found them all reliable and honest. 


President Ruffner and Secretary Johnson, of the Charleston 
Association of Credit Men, have assigned every member to a specific 
association responsibility. In making up the list of committees for 
the coming year not a member escapes an assignment, but everyone 
finds himself on an active committee. 





An organization made up of the wall-paper trade of St. Louis 
has entered bodily into the work of the credit exchange bureau 
of the St. Louis association. The decision of the Wall Paper As- 
sociation was unanimous in the recognition that the bureau offers 
the best facilities for exchanging experiences with each other and 
the trade in general. 


November Ist, 1915, the San Francisco association began its 
credit exchange bureau with a membership of less than forty. It 
is now so far advanced as to be able to conduct its activities 
upon the basis of $5 per month per member, with the privilege of 
unlimited inquiries without cost above subscription price. The 
bureau is steadily growing in popularity. 


The records of the Credit Interchange Bureau of the San Fran- 
cisco association show that there have been issued since November 
3, 1915, about 64,000 reports, being an average of 16,000 per month, 
or 500 per day. The bureau has three strong chapters, being 
plumbing jobbers, hardware jobbers, dairy product, flour and cereal 
jobbers. Each of the chapters meets once a month, when complete 
results of all reports affecting the line are delivered by the Credit 
Interchange Bureau, considered and discussed in meeting. 


The Portland Association of Credit Men has appointed a com- 
mittee on foreign credits, consisting of A. H. Allen, of Balfour- 
Guthrie & Company; H. W. Hall, of the Eastern & Western Lum- 
ber Company; and Bert M. Denison, of Alters Bros. Milling Com- 
pany. There is a great deal of interest among the business men of 
Portland in the building up of exchange of commodities between 
the northwest and the countries on the western coast of South 
America, and in this forward movement the Portland Association 
of Credit Men intends to have an active part. 


The Decatur association is working out a plan of handling bank- 
ruptcy cases in which members are interested, which should mean 
a large saving in filing and attorneys’ fees. Any member having an 
account which has gone into bankruptcy immediately advises the 
association to that effect, a meeting of the creditors in the case is 
called and one member appointed as representative to attend the 
hearing, all other creditors having given him power of attorney. The 
representative files all claims and performs the work of the different 
members and represents them in all subsequent meetings of the 
creditors. The plan is to pass this work around among the members 
so that no one shall be unduly burdened. 
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The National Association of Clothiers has appointed a com- 
mittee to define ways and means of bringing about the substitution 
of the trade acceptance for the open account in the clothing trade. 
One of the leading members of the association at a recent meeting 
urged that action in this direction should be co-operative among 
the clothing manufacturers, because if one or two firms availed 
themselves of the new system of paying bills, suspicion would be 
aroused and there might be complaints of discrimination. The 
conclusions of the committee will be followed with interest. 


Judge Hough of the United States District Court for the 
Southern District of New York, recently issued a decree enjoining 
Bradstreet Collection Bureau from conducting a collection agency 
under that style, or using the name Bradstreet in any form, or 
doing any act directly or indirectly which might convey the im- 
pression that the collection bureau was ever connected with the 
business of the plaintiff. In the complaint filed against this bureau 
it was alleged that its literature and advertising and general busi- 
ness methods tended to create the impression that the bureau was 
really a branch of the Bradstreet Company. 


R. M. Bean, chairman of the investigation and prosecution com- 
mittee of the Louisville association, has undertaken to raise a fund for 
the investigation and prosecution of fraud. Mr. Bean points out that 
in order to avail itself of the $25,000 national investigation fund 
the Louisville association must establish a local fund, for the plan 
in all investigations contemplates both national and local respon- 
sibility. He points out in his statement to his fellow members that 
the Louisville association has been peculiarly successful in getting 
excellent credit legislation upon the statute books, only to find itself 
with no organized fund to prosecute infractions of these statutes. 


The National office is indebted to E. M. Underwood of Port- 
land, one of the National Directors, for a news item to the effect that 
a warrant had been issued for the arrest of a physician of the city 
because he had maintained his. premises in an unnecessarily haz- 
ardous condition. The fire call to his residence the other day 
proved the origin of the blaze to have been the placing of hot 
ashes in a wooden barrel, which stood outside but close to the 
wall of his house, and in the basement were found three other 
wooden barrels, filled with ashes. The fire marshal had frequently 
called the attention of citizens to the danger of handling hot ashes 
in this manner, and the authorities felt that a sharp example should 
here be made, so that there should be a discontinuance throughout 
the city of at least this one common cause of fire. 


G. A. Palmer, of Farrand, Williams & Clark, of the Detroit 
association, expresses the opinion in the Detroit Bulletin, that 
ledger balances are not decreasing in the Detroit territory in pro- 
portion to the increase in sales and the developing of prosperous 
conditions. He says that Detroit is in a period of unprecedented 
commercial prosperity, that merchants at other points are selling 
their stores and seeking locations in or near Detroit, and retailers 
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already located are buying heavier than ever before. Under such 
conditions, he declares, credit grantors should insist that credit 
balances be cut down to regular terms; that if this can not be ac- 
complished now there will be many failures when the tide begins 
to turn, for there is no reducing of ledger amounts during a wave 
of depression or financial panic. Nothing could be more logical 
than these expressions, and a word to the wise should be sufficient. 


The August “Bulletin” will present in full the proceedings of 
the Pittsburgh convention. 


JOS. H, MANGUM, 
Pidgeon-Thomas Iron Co., Newly Elected President of Memphis Association. 





MISSING 


_ _ The parties whose names appear in this list are reported missing. Any 
information regarding their whereabouts should be sent to the National 


office. 

Arehart & Slott formerly of Irene, S. D., in the general merchandise busi- 
ness. 

Beckman, C. H., formerly running a delicatessen shop in Leslie, Mo. 

Belding, H. C. and H. A., formerly operating as the Twin Plumbing & 
Heating Co., Enumclaw, Wash. These men are twins, and one of them 
has a wooden or artificial leg and some fingers missing. They left 
town in a Ford touring-car, and will probably endeavor to start in 
business in Idaho. 

Benezein, S., formerly of 347 Lavonia Ave., Brooklyn, N. Y. 

Brecher, Harry M., formerly of Milltown, Ind. 

Crisler, John W., formerly located at 1 Harding Bldg., Jackson, Miss., 
later became associated with Eugene Palmer. Mr. Palmer last heard 
of Mr. Crisler from somewhere in Arkansas. 

Dawson, H. E., formerly of 376 Main St., Medford, Mass. 

Downes, T. H., formerly at 318 5th St., N. E., Washington, D. C. 

Fitzpatrick, Murphy, formerly of Lexington, Ky. He was at one time 
engaged in the business of office supplies. 

Foster, Charles, formerly of Worland, Wyo. 

Gold, Sam, formerly of 230 So. Main Street, Los Angeles, Cal. 

Gordon, L., formerly running the Liberty Store, East Liberty, Pa. 

Graham, Geo., formerly living at Central Park, N. Y. 

Gross, S., formerly of 227 Clinton Street, New York. 

Harris, G. Y., formerly in the ladies’ furnishing business in Louisville, 
Located at 1021 W. Broadway. 

Healy, D. A., formerly operated a store in Mount Vernon, N. Y., and later 
moved to the Bronx. . 

Hirsch, H., formerly engaged in the manufacture of neckwear at 484 
Broadway, New York, and supposedly left for Los Angeles. He was 
afterwards heard from at Atlantic City, N. J. 

Humphrey, L. E., formerly of Savannah, IIl., where he was engaged in the 
automobile business. 

Iglehart, T. H., formerly of Thrall, Tex. 

Iverson & Orton, formerly of Onamia, Minn., where he was engaged in the 
garage business. 

Javins, H. A., formerly of 840 Arlington Ave., Oakland, Cal. 

King, Fred. A., formerly proprietor of the Lake Shore Tire Company, 122 
East Ontario Street, Chicago, Ill 

Lucas, H. A., formerly a blacksmith at Negaunee, Mich. Sarr 

McNeal, James A., formerly of Winterset, Iowa, where he was engaged in 
the jewelry business. 

Meacham, E. A., formerly of 227 6th Street, West Helena, Ark. 

Moffitt, John T., formerly of Reidsville, N. C. : 

Nestor, O. K., formerly of 223 Griffith Street, Jersey City, N. J. ; 

Nicula, Ed., formerly of Lorain, O., now supposed to be located in 
Akron, O. . 

Sidenstick, F. H., formerly located at Indianapolis, Ind. 

Silbert, J., who formerly conducted a business at 256 W. 23rd Street, New 
York, home address 45 Pinehurst Ave., Bronx, N. Y. 

Smith, J. C., president of the Smith Auto Steel Tire Company, formerly 
located at 35814 Dauphin Street, Mobile, Ala. , 

Stanley, F. H., also trading as the Oakland Butter Co., until recently 
located at 3810 Forbes St., Pittsburgh, Pa. 

Tepper, S., formerly of 177 Norfolk Street, New York, who moved to 
Maplewood, N. Y. and afterwards went to Freehold, N. J. 

Vanson, James, formerly doing business at Montour Falls, N. Y. 

Winter, C. L., formerly of 434 East Bay Street, Jacksonville, Fla. 

Young, Rose, formerly of 17 E. Fordham Road, New York, N. Y. 
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NEW MEMBERS 


New Members Reported During June 


Atlanta, Ga. 


Banking +eeeFederal Reserve Bank _ A. McCord. 
Fertilizer -F. S. Royster Guano Co H. E. Buell, 
MEE “a Sin6en connesdchvdan «+eeWorld Mfg. Co., The R. M. Harwell. 


Baltimore, Md. 


Addressographs «+«eeLeroy K. Murrill Co E. H. Hochman. 
aver OE Se e++eCons. Shirt & Cloak Co., Inc....M ee. Wilenzig. 
Stock Remedies eeeeCal-Sino Co. . Hinrichs. 


Boston, Mass. 


Doors, Windows and Blinds.....Jackson & Newton Co H. W. Jackson. 
Paints, Oils and Varnishes -Asahel Wheeler Co 


Bristol, Va.-Tenn. 
Bottling Works.......s.. ++eeeePepsi-Cola Bottling Works 
Packers Aronhime Packing Co G. Aronhime. 
«eC. D. Kenny Co B. G. McMillan. 
Buffalo, N. Y. 
Automobile Ragetes aww aise ++eeeFederal Sales Co., Inc H. O. Haight. 
DEED: Gabedeees sacs «+eeeee Worthington & Sill Louis G. Morgan. 
Charlestown, W. Va. 


Adding Machines....... o+eeeeeBurroughs Adding Machine Co.. 
Architects and Builders David Dick & 


Sein mtd 


mH OO 0 OO Ost Ss ol 


Auditors «+++eNational ae Co 
Automobile Supplies F Garage Co 
Automobile Supplies oeiaten Garage Co., Hinton, W. 


Automobile Supplies ‘ 

Beckley. W. Va Mr. Williams. 
Awnings and Tents........s...F. J. Daniels & Co F. J. Daniels. 
Bak: Ee Spalding Beking Co. : 


aosinaties thatieal Bank, 
Beckley, Va 
+ ++eCitizens National Bank, Hintor. 
.W. Va. 


Ghdene W. Va. Fred Osborne. 
e+eeeeeFirst National Bank, Hinton, W 


Va. 
DR nck 6 0kabshecene e+eeeeeeeeGlenwood Bank A. P. Kilburn. 
EE ks duvnb ses suena sabewad «Merchants National Bank, 
Pt. Pleasant, W. Va 
++ «Montgomery National Bank, 
Montgomery, W. Va 
. an h Coumsy J peak, 


eed Deed bee feed eee ie ee ee ee ee ed ed ees ee 


_—_— 


G. C. Hedrick, 
Geo. Minsker. 
Home a Co Robert McKiernan 
-+eRobert Whitehurst Co.. . S. Whitehurst. 
«Geo. Wimer & Sons, 
St. Albans, W. Va 
Carbon Black een Carbon Black Co 
Cash Registers 
Cement 


«Cabin Creek Cons. Coal Co 
«Coal Valley Mining Co 
«Kanawha Valley Coal Co 


C. D. McCoy. 
;. Wyatt Coal Co T. J. Robson. 
«Mutual Supply Co., 
Iderson, W. Va Boyce Miller. 
Contractors -Board & Duffield Jos. Adkins. 
epenment Store ° 4. Ww. oa: Dept. Store Co a ve 
Dry Cleaning ccoceoNtrway Co. ....eeesseeeeecees en Edgar. 
Dry Goods -»Hinton Department Store, 
on ae 
O. J. Morrison & Co O. J. Morrison. 
ppce - + Pitimbley-Halme Co., 
Hinton, W. Va 
eeeseSahley, George & Baharah Albert Sahley. 
cccccccc/ORep "Schwabe 
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Dry Goods 
Electric Light and Power 


Electrical Supplies 

Elevators 

Express Rt Express 
Foundry 


ott, 

Fruits and Produce Hinton Fruit & Produce Co., 

Hinton, W. Va.......++..+---Mr. Edmonds. 
Furniture .Ideal Furniture Ge: ves Mr. Adler. 
Furniture Lowe Furniture 

Hintes. 
Furniture M. Prindle & Co...... + M. B. Prindle. 
Furniture Wo haat Home Outfitting Co.. 

Dunbar Flint Glass Co., 
Dunbar, W, Va......--- eseeeJ. M. Payne, Jr. 


-Ent Co., 
"Pt. sie Gee. Ve TT aes I. C. Bartlett. 


Groceries New River ites S > 
Hinton, W ON M. Miller. 

Groceries Stockoff 4 Gallipolis, ss: 

Groceries Woodson-Mohler eeeery Co. 


Hardware 
Hardware 


Hardware ar 
onceverte, 
Hardware Raleigh Hdw. Co ee 
ey, W. Va. teh aa a ae G. H. Moss. 
L. E. Smith. 
Ronceverte Ice & Ssccage Co., 
Ronceverte, W. Va......-++«+- 
Insurance CROMEB 665 vied o cacccposcnce 
Insurance linton Insurance Agency, 
Hinton, Bis saccccsces ose 
penenee (Fi ‘ 5 Daodoebans wees S. J. Payne. -- +... waGaneoeesee 
nsurance ire me Insurance ency, 
: (Fire) Beckle 1» We Va.cceee eee C. L. Heaberlan. 
nsurance ire nsurance Agen , 
Beckley, Sane preeeee Wesley Wilkes. 


- Va. 
Insurance (Life) Washi Life . s. Co...F. S. Bown. 
Leather and Supplies a. Po ington wen Joe Popp, Jr. 


Lumber American 


Lumber Berker Laer © = :.W. C. Barker. 
Lumber 
.-R. Carroll, 

oe oe - ci MeV 
NP ned e cttnkbavackee T. C. McVey Tie umber 0.. cVey. 
Lumber Morgan vey Bek & Mfg. Co.... Be Shadle. 
Lumber Porter Lamber Co., 

Chelyan, W. Va. rank Porter. 

ppermegese Hasdwood Lbr. Co.. ‘E B. Stephenson. 


Hugh Stewart Co. . pom Stewart. 
Whitehurst > eet, 


Milling Siete Millin 

5 Hinton, W. Mr. Coalter. 
Mineral Water Kanawha Tri Pure Water Co....Mr. Belleclare. 
Musical Instruments R. McK 
Office Supplies Proctor Equ ment Co. 
Oil Well "Supplies... ops upply Co Wilbur Stage. 
Oil Well Supplies. . Oil Well Supply e > DeRausse. 
Optician <<.) i serenicls ik Th csocare B. A. Southerland Co Southerland. 
Paints and Glass Arter Paint & Glass Co........- Bo Arter, 

ints and Glass Grossman & Co . W. Grossman. 
Public Utility Chesapeake & aeeenen arenas 


a 
Public Utility W. B. Donnally Co. ko. dy Se denses Van Biber? Decscity. 
Public TR bind is obits scevcs +t, W. La 


Public Utili : a 
Public. Utility oto W 6 


Publishers . Davis. 


m M. Brawley. 
Gallagher. 
. Hancock. 
Real Estate 


. N. Cart 
Real Estate \ mt 
Real Estate 


Real Estate 
Real Estate 
Real Estate 
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Real Estate ..0000.0.000 oe P. Meyer Realty Co.........- C. P. Meyer. 
peal Estate, Oil and Gas shes C. Sayre 


Real Estate and Loans......... C. W. Morton Co C. W. Morton. 


MEE 10 0500005 6440 eben 650 oae¥ 3s Dickinson Co., 

alden, W. Va Chas. Dickinson. 
Sand and Gravel -Gates Sand & Gravel Co . Boland. 
Sand and Gravel -+eePfaff & Smith Mr. Franklin. 
Sheet Metal sparteon Sheet Metal Works. 
Shoes . «Ma oe Co. ‘Philip May. 


abscott, W. . T. Shumate. 
Soft Drinks moe Bentlas Works 
DET -sictvsdetorsonusandell — “I. Coffe 
Steel -So. Side Fdry. & Mach. Works. 

.- Warner Klepstein Co., 

So. Charleston, W. V: 

poraing acne -Tanners Extract Co i Newcommer. 
Trade Association -++Kanawha Savings & Loan Assn. . . 'W. Patterson. 
Transfer ...Nelson Transfer Co............. . H. Abbott. 

Acme Ribbon Carbon Co . Scott. 


Chattanooga, Tenn. 


Adjustments and Collections....Adjustment Bureau, The........ }: H. McCallum. 
Dry Goods and Notions Mitchell & Co - Mitchell. 


Chicago, IIl. 
Accountants (Cert. Public) Lybrand, Ross Bros. 
ee RS ee ae T. B. C. Henderson. 
DL +) ieckbhitesisabunsesiune -»Lawndale State Bank........... J. J. Salat. 
Beds (Spring) Hageard & Marcusson Co H. H. Marcusson. 
Boots and Shoes H. B. Tucker Shoe Co.......... J. E, Hradek. 
Chemicals Innis Speiden & C A. W. Thime. 
eee ++eeDavid M. Zolla . 
Clothing “ “en Rothschild & Co F. Rothschild. 
Coats a“ 00 cont SERTOT ME EiOiiedniccccsces J. E. Watters. 
Fire Apparatus :: Miller Chemical Engine Co.....C. W. Keefer. 
Grinding Wheels .... .+++eNorton Company G. A. Thomson. 
Insurance (Fire) . Fred S. Tames & Co 
Iron and Steel Arthur J. O’Leary & Son Co eae {i W. O’Leary. 
Tewelry .+++eElwood Mfg. Co., I . E. Dyer. 
Linens R. W. Eyster Linen Co . E. Faulkner. 
Magnesia -American Magnesia Products Co..H. S. Heavenrich. 
Naval Stores *Tohn R. Freeman 
i ea eS E. Hamilton. 
. Illinois Packing Co. Emmet Cavanaugh. 
Cooper Bell Varnish Co......... J. C. Cooper. 
Pianos -Gulbransen-Dickinson Co L. W. Peterson. 
Plumbers’ Supplies ope le Aili) okageebb.ccavees E. J. Kelley. 
Printing Max Lau Colortype Co H. E. Heick. 
ES: Snaseesowvelesenthaheceee T. B. Robertson Products Co.. 
SE Sey ere T. B. Robertson. 
Chicago Steel Post Co Brooke Anderson. 


Cincinnati, O. 
C. C. Stowell. 


Clarksburg, W. Va. 
Arctic Ice & Bottling Works....E. F. Hood. 


Cleveland, O. 


J. Zurlinden. 
RE eS (re Stroh Brewing Co . F. Luck. 
Boots and Shoes Cadv-Ivison Shoe Co . B. Timm. 
On POMRENT 6.5005 b0d5000obbh FP. Hohlfelder Co . J. Kroenke. 
Brushes Manufacturers Brush Co . Geiger. 
Builders’ Supplies ............. Lakewood Masons Co John Scheuer. 
Building Materials N. K. Snell 
Dn” oh'cset boob a's sobs bil Columbia esenuets Co R. J. Fuller. 
DE stb <tenes sesnenesens abba Sauters Coal C C. S. Deal. 
Coal and Coke Pittsburgh & Ohio Mining Co.. S. Sisson. 
Confectionery Crane Chocolate Co. ..C. A. Crane. 
Contractors Masters & Mullin Construction — 
. Mullin. 


Co. J 
Contractors and Builders Minnick-Gibbons Co. C. F. Minnick. 
Electrical Supplies ............ Cleveland Armature Works..... J. L. Maulden. 
Electricity Tacenh Phillips Co.............-. J. Phillips. 
Fl Pillsbury Ser Mills Co. . A. Coffman. 
Toledo Plate & Window Glass Co.A. J. Minke. 

-+eCleveland Grain Co Watkins. 

Hardware and Plumbers’ 


a 

g 8 
Supplies Morton Petitt Co . E. Petitt. 
eM ee ee eee ee Cleveland Machine & Mfg. Co.. . §. Griffiths. 





MEMBERSHIP 


Machinery (Milling) Cleveland Milling Mach. Co.....Frank S. Shields. 
Meats and Provisions The Brandt Co W. 


W. Mason, 
Oil Well ~— Frick & aoe Co., 
WE Uc nacckeeeoesoos T. E. Harmon. 
-Sailors & Platt Co 
-Cleveland Printin 


Champion Rivet 
pommanalll Ohio 


Sashes and 
Skirts and Dresses 


. J. Champion. 
herardizing Co aha geome L. S. Robbins. 


Brown-Graves-Vincent Co....... . B. Brown, 


Newman Dress & Skirt Co - oo 
Steel Castings ........ webeeens -Otis Steel Co. 


Steel Castings Otis Steel Co . W. 
eer Terr Tee ee eer W. E. K 


Dallas, Tex. 


Collections E. Bramlett & Co 

Ice Cream So ith Ice Cream Co 

Individual a cBride, care of on 
Investment & Adj. Co 


Davenport, Ia. 


Mercantile Agency yang t Agency aadds RS catys o 068 c F. Francis. 
Sugar, Molasses A HCO, . wc ccc E. Vallee. 


Fargo, N. D. 
Individual ...ccccceccccscccecs P. J. Burfening 


Ft. Smith, Ark. 


Cate, ss 0d50<3008550 T. W. & Robert Meek........... . W. Meek. 

D Morris Morton Drug Co......... . H. Carnihan. 
.-John Schaap & ~— Drug Co.. Jan Schaap. 
.. Williams, Echols D. G. Co. . B. Williams. 
. ae Four Flour Co. 


. Collier. 
D. & D. Flour & Grain Co....... S. M. Durrett. 
Furniture Eads Bros. Furn. C . S. Eads. 
Garments Ft. Smith Garment Co R. H. Chinehens. 


Grain CNONEE MEPUEE AR cccccccseoss J. H. Hunt. 
RS eee l. Foster & Co. H. C. Bass. 
Hardware Atkinson Williams Hdw. Co : 
Plumbers’ Supplies ............ Meister Bros. & Bracht H. B. Meister. 
Saddlery .W. J. Murph ee Murphy. 
Seeds at Smith R. Binding. 
Wagons W. H. Johnson. 


Fresno, Cal. 
Fruits (Dried) Calif. Associated Raisin Co...... C. E. DeCillo. 


Grand Rapids, Mich. 


boasasanekeneena +..Daily News Co A. P. Johnson, Pr. 


Harrisburg, Pa. 
.-C. Frank Class 


Huntington, W. Va. 

Okey K, Hayslip 

- Huntington “Alloy Co Harvey. 
Columbia Baking. & Bottlin ais B. on 
Bank of Milton, Milton, ; Va... Harshbarger. 
Catlettsburg National Bank, 


Catlettsburg, Ky. ............ G. H. Hampton. 
Dattht vis ken ceva vesssvewwves Merchants Bank & Trust Co., 


pS SS Ae J. M. Hopkins. 
National Bank of Commerce, 


Williamson, W. Va R. B. Parrish. 
-Onle Volare 2 Bank Co., =: aise 
a SE SETS ee eocccce agle, 
seclips National Bank, . 
Ironton, O. F. C. Tomlinson. 
Beds (Spring) Huntington Spring Bed Co Chas. H. Wingart. 
Brooms ....++ Did adh aeies's'e oernertee Broom Co ohn H. Culton. 
Ketter nag Wi Co., Ironton, tate i Ketter. 
s- Wi 


Focahoates inifred Coal Co.. . Fitzwater. 
Contractors (Electrical) & W. Electric C 


Contractors (Electrical) 

Feed and Produce West Va. Feed & Produce Co.. 
Fruits . McConnell Fruit Co., Ironton, 0 
Furniture (Church) -Heatingen Seating Co 

Furniture (School) West Va. School Furn. Co ‘ 
Gas, Coal and Lumber bar. "a geen Development & Gas 


Gas Stoves ..... nebentssderets< Columbia Gas Stove Co 
Granite McColm Granite Co 


Kin 
. Bastianelli, 
Ruggles. 


sth NL 
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-West Va. Groce 
-Persinger a) 
9 nee ; 
V APS Jr., Wat Co 
Dawkins Lbr. Co., 
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Groceries 
Hardware and Furniture. 


Lumber 


F. M. McCotter. 


M. T. Persinger. 
Frank Agnew, Jr. 


V atnland Bt Sle ons oe k's 66 bs W. E. Berger. 


«Superior Lumber Co 

-Wright-Kitchen Lbr. 
Ashland, Ky. 

-Ironton Roofing & Corr. Co., 
Ironton, O. 

ee Sash, Door & Tri: 


Ashland Sher-a-Coca Co., 
Ashland, Ky. 
-George Parent 
-Foster Stove Co., Ironton, O.. 
Ashland Leather Co. 
Ashland, Ky. 


Indianapolis, Ind. 
NE eS ni ieeebnae eed Stubs Motor Car Co 


Pictures and Frames 
Stationery and Office Supplies. . 


Lumber 


Sashes and Doors 
Soft Drinks 
Stogies 


-Kautz Stationery Co 


Kansas City, Mo. 


-Bulger Woolf Cement Co 
Iron (Corrugated) 
Packers -Schalker Packin 


Leavenworth, 


Louisville, Ky. 
«Kosmos Portland Cement Co.... 
Coca-Cola ee Works 
Distillery . N, M. Uri & 
Insurance a Bohon, Patter: Builock & Tiller.. 
Springs CBed) 22. .csaccscccce .Shannon Bed Spring Co 


Milwaukee, Wis. 


Knit Goods Bradley Knitting Co., 


Tiedt taaséses: Cc. 
T. W. ‘Price. 
F, L. Faust. 


eeccccccceccers as 


. A. Davidson, 
J. Kitchen. 


. H. Dickseid. 
. A. Marting. 
J. Shaut. 


: e Campbell. 
; Herman. 
; R Kautz. 


- Milwaukee Corruapting ccc Sau 7 G. ‘Wright. 
<< Bai eie ake E. M. Conner. 


. M. Clancy. 
. S. Schmidt. 
. Ullman, 


T. C. Tiller. 
Harry A. Strater. 


eS Se ey ere I. B. Davies, Secy 


Nashville, Tenn. 


-Heeds & Jordan Buggy Co 
 Amartene Paper Box Mfg. Co.. 
S. Johnston & Co 
to = Printing Co 


Newark, N. J. 


The Fairbarks Co 
Imperial Laundry Co 


New Castle, Pa. 
Packers and Packing House 
Products ....cccccccsceccces Cudahy Packing Co 


Agri. Implements and Vehicles. 
Boxes (Paper) 

Opticians 

Stationery and Printing 


New Orleans, La. 
ity Bank & Trust Co 
: Citizens Bank & Trust Co. of I.a 


Pelican Box Factory 
“i. S. Kohl & Co 


. H. Howard 
. Blijdenstein 
ee 


Building Supplies 

Coffee and Rice 

Cotton 

Cotton Factors 

Dry Goods and Notions 

Garments 

Macaroni 

Macaroni ....ccsscccccccccccce Southern Macaroni Mfg. Co 

Motor-boat Supplies Alker Donovan Co., I 

Oyaters ©... .ccacescccccccccvece S. M. Fucich & Son 

Paint Specialties The Reeves Co 

Refrigerators Wm. Leibe Refriverator Co.. 

Sashes, Doors and Blinds Green & Knight Mfg. Co........ 
New Orleans Vinegar Co........ 


New York, N. Y. 


-The Gwilliam Co 
ns OED. Feovcpoccccecs 
Mayer & Fischel. ; 
Porter Bros. & Co.............. 
Oscar Schlegel Mfg. Co 


Ball and Roller Bearings 
Commercial Financing 
Fancy and Notions 
Hosiery and Notions 


. T. Booth. 
2 ya 


Ed. ncn, Jr. 
A. Spencer. 


. E. Gannon, 


S. Bauman. 

C. Grenier. 

S. Homan. 
. S. Kuhl. 


Cc. 
H. 
A. 


. Geissler. 
. Finkelstein. 


F. eranesiee. 
s ujague 
ie pa 
. M. Fucich. 
G. S. Clarke. 
--Wm. Leibe. 
. M. Green. 

. B. Harkey, 


S. T. Gwilliam. 
Montgomery. 
ee Mayer. 


M. Schlegel. 





MEMBERSHIP 


Paper (Waxed) National Wax & Paper Mfg. Co., 
Brooklyn, Y 
Patti cnas<cesdlcoedes +++eeeseHome Pattern Co. 
Photo Materials Herbert & Huesgen Co 
Publishers Encyclopaedia Britannica Corp... 
Rubber G (Mechanical), . 
Automobile Tires and Car 
Springs N._J. Car_Spring & Rubber Co., 
Jersey City, ag A L. Duryee. 
Shirts Alexander & Co., Alexander. 
Shoes Duane Shoe Co Lederer. 
Steel and Wire Amer. Steel & Wire Co. of N. J.. ¥. ML nch, 
Woolens Worumbo Co. G. M. Harrie. 


Oklahoma City, Okla. 


Accountants Baker, Vawler & Wolf M. E. Stewart. 
Automobile Tires i ..Frederickson Tire Co ’ 
Books and Stationery .-Okla. Book Co. eceeC. Hy Wigger. 
Confectionery . Britton-Gunn Co. 
Insurance (Fire) .-Retailers Fire Insurance Co . A. Hare. 

i eThe Boardman Co..........++-: J. R. Boardman. 


Oshkosh, Wis. 


er C. A. Libby Co . A. Libby. 
Novelties Schloemer Mfg. Co . J. Schloemer. 


Peoria, Ill. 


Individual W. G. Case, care of Case & Sutlett 
Individual H. G. Moore, care of Keystone 
Steel & Wire Co 


Philadelphia, Pa. 

Automobile Accessories Motor Parts Co 
Automobile Supplies T. H. McCullough & Son 
Automobiles ....... ‘ihissheiae Standard Motor Car Co......... . W De d 
et EE ened gs 000400608 H. S. Donaldson 
Carpets and Rugs ‘ TIOGA ME dad GS ccc cccce G. W. Gold 
ES SES EE .Dreyfous & Lang 
Clothing ..cesssccccccccceee ++ +acob Se ee Lake 
Florists ° i Niessen Co . P. Klinger. 
Florists S. S. Pennock-Meehan Co. . U. Ligget. 
Gas and Electic Fixtures Horn & Brannen Mfg. Co....... 7 
Insurance (Casualty) Maryland Casualty Co.......... 7 Donahue. 
Iron and Steel Stowers & Rowland L. H. Rowland. 
Lumber ....- pVEdocsveckcees --Chas. P. Maule 
Lumber Wn. F. Nickel, Jr. . A. Nickel. - 

i fies Ball Co . H..Rometsch. 

- M. Lyon. 

Paints ee oe Paint Co . Lindsay. 
Publishers Ware Bros. Co . C. Ware. 
Rubber Goods . --Empire Rubber & Tire Co . B. Richardson. 
Rubber Goode sci. .sccdkce ++eeRepublic Rubber Co. C. Swinehart. 
ShistS .ccnst pais sedeccece +++eFreeman, Casper & Co Simon Casper. 
Structural Steel .........+- .++ePhoenix Iron C G. C. Carson, Jr. 
Tools (Machine) .......... -+++Swind Machinery Co L. H. Swind. 
Waists (Silk) Weil & Meyers 


Pittsburgh, Pa. 


Explosives -+eBurton Powder Co . E. Kohlmeyer. 
Rubber Goods ore Tire & Rubber Co V. C. Erman. 
C. A. Verner C - B. McConnell. 


Portland, Ore. 


Accountants (Cert. Public).....H. A. Moser 

Accountants (Cert. Public). ; 

Accountants (Cert. Public)... fh Y. Richardson 

Adjustapente  cecccnccpececcsves . Hard 

Electricity ......¢¢ eeeeeeeeeeee Northwestern Electric Co A. W. Angell. 
Metal + +eeCoast Culvert & Flume Co....... . F. Pasqual. 
Pianos and Phonographs. ++eeeeeReed French Piano Mfg. Co... T. Bourgeois. 

Soft Drinks -Blumauer & Hoch ..E. Hoch , Jr, 


Providence, R. I. 


Automobile Supplies -eAuto Parts Co. ................Thos. F. Wilson. 
Automobile aor eeeeeeeeeeeGoodby, Rankin Co. A, E. Goodby. 
weeny Sovecees ay bebed D. W. Flint 
aonee (Paper a +eeeee Young Bros. N. Young. 
Butter an eeeeeeseeebeyer Bros. Commission Co. Tonk H. Libby. 
Chemists 2 o+eeeee Daggett & Miller Co., Inc....... . A. Creamer. 
Clothiers eobaee *Osenae Misch, Inc. os Misch. 
Coal pemecscicococenmemem Ceal Ca. . Simmons. 
Rs heat 3 re a0 de'teccese lO, CCTM IOURT EER. occ ccecs Cc. p: Marston. 
Coal .invias Shs te aeh ode cee Ne Ma MIE IO on can ayes colic Smith. 
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Commission Merchants 
Dairy Products 

Drugs 

Dry Goods 


Foundry 
Hardware 
Ice 
Insurance 
Insurance 


Meats and Provisions 

Meats and Provisions 

Mill Supplies 

Packers and Packing House 
Products 

Packers and Packing House 


PHORRGRS cccccccscescecees 


Precious Stones 


Printing and Thdcssnshing. te 


Provisions 
Provisions 


Roofing Materials .......-.-- 


Sporting Goods 
Steamfitters’ Supplies 
Stoves 

Tobacco 


WOR TUEMGTD occ cccccesscce 


Boxes 

Cherry Smash 
Commission Merchants 
Drugs 

Furniture 

Groceries 
Lithographing 

Mantels and Plumbing 


Paper 

Photo Engraving 

Plumbers’ Supplies 
Plumbers’ Supplies 
Printing 

Roofing Materials 


Soda Fountains and Supplies... 


Tobacco 
Woodenware 


Bolts and Nuts 
Bookbinders’ Supplies 


Boxes f Corrugated) ......... 


Boxes 

Chemicals 

Individual 

Machinists 

Rubber Stamps and Stencils 


Sheet Metal Work........... 


Electric Clock ayers 


Hotel Weboshoeee 


Plumbers’ Supplies” 


Gas Mantles 


. a Lumber C 


--Comstock & Co 
othn < Hall Co 
A. 


. M 'N. Cartier & Sons C 


-Broadwa 


-Richmond Cedar Works 


.-Standard Corrugated Box Co.. 


.-M. A. Wilsdorf 


eeeeeeeeee 


United Coal Co. F. M. Lawrence. 
Hawkins & Withington, Inc.....D. A. ane 
Providence Dairy C J. P. Hull. 

. S. Busch G. S. Andrews. 


0. 
_— Commission & sane. 


. Feinstein. 
. Raynor. 
2 ¢ Kelly. 
. Walch. 
a L Gamwell. 


Builders Iron Foundry 

Barker Chadsey & Co 

Pocasset Ice 

Gamwell & Ingraham 

Louis C. Newman, care of Pru- 
dential Insurance Co. 

Fuller Iron W . C. Fuller. 

Hamilton & Hamilton, Jr . M. Hamilton. 

Martin Copeland Co. . W. Wright. 

Parks Bros, & Rogers.......-.. C. P. Thompson. 

. Place & Sons Co O. E. Place. 
4. J. Sanborn’s Sons . J. Burdick. 

Wm. Harris & Co. .....-...--- F. R. Harris. 

Tames A. Potter & Co Earl Potter. 

a H. Wellman, 


L. H. Comstock. 
i ADE aeUs Woke b40 660% Henry Henins. 
E. A. Clauss. 


W. Sidebottom. 
Chas. A. Cartier. 
Wm. Donovan. 
Reed, Inc. . S. See. 


» 2 sapeoton, 


Wright & Ditson 
Allen & 


«Barstow Stove Co . P. Barstow. 


. Parker. 


Parker Tobacco Co 
; E. Smith. 


E. Smith Co 


Richmond, Va. 


National Bank 
ill Bank 
oes L. Williams 

ea 


Jno. E. Fowler 
Blalock Fruit "é Produce Co.... 
Powers-Taylor Drug Co......... 
Tones Bros. & C 
Harvey, Blair & Co 
Lohman Lithographing Co....... Z 
W. FP. Mahoney 
Jacob Cohen & Sons, 

Petersburg, Va. 
Richmond Paper Co . W. Lipscomb. 
Metropolitan Engraving Co A. Dabney. 
Haines, Jones & Cadbury Co E. W. Bandy. 
-McGraw-Yarbrough Co. ........ W. - Yarbrough. 
Williams Printing Co. ......... R. Williams. 
Gordon Metal Co F. W. Brown. 
Be Se eee T. R. Blackwell. 
Patterson Bros. Tobacco Co..... . Laudstreet. 


’. F. Reams. 


T. McConnell. 
E. Parrish. 


. Brinkley. 
. Taylor. 
. Markham. 


. Birchett. 


St. Louis, Mo. 


Central National Bank. ..+J. M. Garesche. 
Moran Bolt & Nut Mfg. oe Gorman. 
Gane Bros & . Jecklin. 

. Huth, Jr. 
Gereke. 
G. P. Steyh. 


..H. W. Walther. 
Stamp & S --I.. C. Kredell. 
L. C. Kuehner. 


Gereke-Allen Carton Co......... ‘EG 
G. P. Stevyh Importing Co 
Chas. D. West 

Pavyer Printing Mach. aan. 
Kasper 


_N. Clark. 
Brown Charcoal Co.......1.. S. Brown. 
pentane | pentane Time Co 


«The W 
. -TRY- MER 


meine O. 
Victor Mantle Co...... seeeeeeeeF. A. Johnston. 





ASSOCIATION NOTES 


Terre Haute, Ind. 


Baker: Miller-Parrott Baking Co F. Einecke. 
Coal Mining Machinery......... he a. geen care of Frank 
rox 


Toledo, O. 


Automobile Accessories Browne Supply Co O. E. Anderson, 
Insurance (Life) Conn. Mutual Life Ins. Co Lee D. Moon. 
Stationery and Printing N. B. Newton Co N. B. Newton. 


Utica, N. Y. 


Automobile Accessories Willoughby Co. ............+-- F. D. Willoughby, Pr. 
Knitting Mill Frishie Stansfield Knitting Co... A. F Stone. 
Rubber Goods Alling Rubber Co. C. H. Bradley. 


Vincennes, Ind. 


Groceries Jos. N. Bey A. E. Williams. 
Groceries HOTMAUS BTOS, cvcccccosvcccios C. H. Meyer. 


Wheeling, W. Va. 


Adding Machines Burroughs Adding Machine Co...T. W. Perin. 

Attorney C. F. Amos 

Attorney Blackford, Bradshaw & Beans... 

MOG vac ca nach 904655000085 C. Steinmetz 

Castings Centre Mould & Foundry Harold Young. 

Dairy Products United Dairy Co Chas. Holloway. 

Drugs Goodwin Dru 

Drugs Ohio Valley Drug Co 

Engraving yout Engraving Co 

Hardware eff Hardware Co 

Ice Cream Kloss Ice Cream Co.... 

Insurance D. G. Morgan & Son.... D. G. Morgan, Jr. 

Insurance -R. Whitehead & Son Ed. Whitehead. 

Magnesia Stratford Magnesia Springs Co..J. W. Adams. 

MEE J. ch de ¢aniswenseawe oe C. H. Abercrombie 

Steel Wheeling Mould & Foundry H. S. Bradley. 

Marsh & Son.....scsccesese . H. Gollner. 

Wheeling Wall Plaster Co . Marshall. 


ASSOCIATION NOTES 


Bridgeport. 


Joseph G. Sha iro, borough counsel of Shelton and a member of the 
firm of Shapiro & Shapiro delivered an address on “Experiences of a law- 
yer of interest to the Credit Man” before a largely attended luncheon 


meeting of the Bridgeport Association of Credit Men at the Algonquin 
Club, June 29th. 


Charleston. 


At the meeting of the Charleston Association of Credit Men, held 
June 27th, the Hon. Clyde B. Johnson made an address on preparedness. 
Mr. Johnson did not deal in armies, navies, guns and army equipment, 
but the burden of his talk was patriotism and the spirit of Americanism 
which stands’ behind and is back of all these things when it is necessary 
to use them for the good of the country. 

_. The next speaker was John E. Norvell, whose subject was “How We 
Did It.” His talk was upon the Pittsburgh convention. He told how 
West Virginia fared in the hands of the convention and repeated some 
of the comments he had heard upon the wonderful work of the various 
associations in West Virginia, looking to the upbuilding of the Credit 
Men’s Associations of the state. He said that Huntington and Charleston 
alone had furnished twenty-two per cent. of the total net gain of the 
National Association for the year. In the coming year the thought should 
be for Huntington and Charleston to maintain this splendid membership, 
he declared, and this must be done because the whole country has its 
eyes upon West: Virginia. 
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Other speakers upon the subject of the convention were J. W. Mer- 
ricks, D. C. Lovett, Jr., W. Frost Brown, Luther C. Stevenson and Clark 
Howell, all of whom agreed that a convention of the National Association 
of Credit Men is well worth any man’s time, and one could not have 
spent four days with such an assemblage without feeling much better 
for being enrolled with the National Association of Credit Men. 


Evansville. 


At the third annual meeting of the Evansville Association of Credit 
Men, held late in May, Nestor Brentano, of the Southern Stove Works, 
was re-elected president; Herbert Leich, vice-president; A. F. Bader, 
treasurer. It was reported that the Evansville association now had 
nearly one hundred members, that its interchange bureau was becoming 
daily increasingly popular, and that it had been found necessary to 
secure for it enlarged quarters, for out of the interchange bureau was 
undoubtedly to grow an adjustment bureau for the handling of insolvent 
accounts. 


Huntington. 


At the meeting of the Huntington Association of Credit Men, held 
June 29th, reports were made by delegates to the Pittsburgh convention. 
Much interest centered in the large silver and gold cup won recently by 
Huntington for having made the largest membership gain during the past 
year. It was voted that the Huntington association offer a cup for mem- 
bership gains, to be presented at the next annual convention of the 
National Association, so that the cup won by Huntington might remain 
the permanent property of the association. ; 

There was an address by C. B. Norderman, of Louisville, on “The 
Credit Clearing House.” C. C. Henking, of the credit adjustment com- 
mittee, made a report on the Pittsburgh convention, as did also C. P. 
Snow, who covered the subject of banking and currency; D. C. Staten, 
the subject of membership; W. J. Harvie, that of bankruptcy, and H. A. 
Lawrence, fire insurance. 

A committee was appointed to arrange for the congress of retailers, 
which is to be held in Huntington next fall. 


Indianapolis. 


Dick Miller, president of the Indianapolis Rotary Club, was the 
principal speaker at the noon-day luncheon of the Indianapolis asso- 
ciation of June 8th, his subject being “Service a Business Guide.” He 
declared that the old business epithet, “Do the other fellow before he 
does you,” has been replaced by “Render a service to the other fellow 
and you will get a chance to serve him again.” The meeting was an 
enthusiastic one. 


Jacksonville. 


At the annual meeting of the Jacksonville association reports were 
submitted by President J. D. Holmes, Secretary J. W. Pettyjohn and the 
various chairmen. Particularly interesting was the report of Chairman 
A. G. Newton, of the Membership Committee, to the effect that the Jack- 
sonville association had now reached a total membérship of 110—in other 
words, had reached the goal asked by the Membership Committee of the 
National Association. 

There was a brief address by G. R. de Saussure upon the reserve 
banks and the benefit they are conferring upon the commercial interests 
of the country. It was voted to pledge the unanimous support of the 
association to F. C. Groover, the retiring vice-president, who had just 
been elected to the office of president of the Jacksonville Chamber of 
Commerce. 

Secretary Pettyjohn laid before the association the difficulties which 
certain lawyers of Jacksonville are endeavoring to throw in the way 
of the adjustment bureau, on the ground that a manager who is not a 
lawyer is not a person admitted or authorized to practice before a bank- 
ruptcy court, and hence cannot represent bankruptcy claims. The Jack- 
sonville association is determined to fight this matter out and get full 
rights for its bureau. 


2a Ow 


an a 2 «© oF re = Om ab re, a ee, EE ae | 


ei nie a a, Mell, Tas 


















ASSOCIATION NOTES 559 


Lincoln. 


At the May meeting of the Lincoln association, President W. A. 
Masters of the St. Joseph association made an address on “Credit- 
granting, a Gambler’s Chance.” At the conclusion of his address the 
association considered an extended proposition for improving the retail 
credit reporting and collection service. In this plan, wholesalers and 
jobbers showed a great interest, the wholesalers expressing themselves 
as deeply interested in the welfare of their retail customers, and urging 
that anything that appertained to assisting them in handling retail 
credits should be sustained. 

President Wilson reported that the association had never been in 
such thriving condition, that the dues had all been paid, membership 
had increased by thirteen during the year, and attendance at meetings 
was running proportionately higher than in most cities. 


. Norfolk. 


At the mid-week luncheon of the Norfolk-Tidewater association of 
May 3ist, Dr. Clarence J. Owen, managing director of the Southern 
Commercial Congress, was the speaker. Speaking of the plans of the 
Congress, he said it was to take up the changed outlook of the South 
and the nation toward international commercial relations as a condition 
subsequent to the great war. He pointed out that the war had taught 
many lessons as to our dependence one on the other, and the oppor- 
tunities which we have been neglecting. He emphasized the importance 
of making in America the things that can be made here as well as in 
Europe, so that if war comes in the future we may not find ourselves 
hopelessly dependent upon imports. He laid stress upon efforts to be 
made for gaining control, if not absolutely, certainly in large measure, 
on the markets logically tributary to the United States. 


The June 2ist noon-day luncheon of the Norfolk association was 
addressed by W. B. Holland, of the American Fair Trade League. 
His subject was “Honesty in Advertising and the Stephens-Ashhurst 
Bill,” the purport of which bill is to legalize contracts between manu- 
facturers and merchants for the sale of articles under trade-marks and 
special brands at standard, uniform prices, and further, to prevent cut 
prices on well-known goods for the purpose of drawing trade, a custom 
which, as Mr. Holland said, is ruinous to manufacturers and merchants. 

Mr. Holland said that unless the system of price maintenance is 
of advantage to the consumer then it is doomed, because the rights 
of the manufacturer will never be more important than the rights of 
the great public, but it is true, he said, that the customer who buys 
regularly at a cut-rate store must pay the average profit, so that he 
gains no advantage in the long run, the cut-rate merchant se!ling other 
articles at a higher price in order to maintain his average. 

Trusts, he said, have been built up by cutting the prices below cost 
to drive out a competitor and the practice became so general that many 
states passed laws against the cut-price corporations, these laws requiring 
manufacturers to sell at uniform prices in all points in the state, with 
such variations as were needed to equalize freight rates. Cut prices, 
he said, are being used by big department stores and mail-order houses 
to kill small merchants, and if the system is continued it will result in 
the ruination of the small towns and smaller cities and put the mer- 
chandise of the country in the hands of a few huge concerns whose 
headquarters are in the great cities. Hah 

The public is more concerned, he said, in competition in quality 
than in competition in price, and the manufacturer of an advertised 
brand' must protect his name and his business reputation by maintain- 
ing quality. Mr. Holland gave examples to show how advertising, by 
enabling the manufacturer to increase his output, had enabled him to 
lower prices, and this lowering of the price while keeping up the quality 
had been a distinct advantage to the consumer. 

The Ford machine, he added, is an example of this, for by making 
300,000 cars a year Mr. Ford had been able to sell a better car for 
$400 than could be bought five years ago at any price, and every car 
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sold to-day, no matter what the price, feels the competition of the Ford 
car. Thus the automobile public is benefited by the economies brought 
about through Ford advertising and his maintenance of the standard. 
price system in the automobile industry. 


Oklahoma City. 


At the annual spring meeting of the Oklahoma City Association of 
Credit Men, L. N. Farnam, of Ridenour-Baker Mercantile Company, was 
elected president; K. R. McKee, of Oklahoma Refining Company, vice- 
president; Chas. Carpenter, of Farmers National Bank, treasurer, and 
E. C. Smith, secretary. > 

The membership committee reported that the association had closed 
its year with increased membership, and that the organization undoubt- 
edly had largely increased its influence throughout the state because its 
aims and purposes are better known and the association better equipped 
through its interchange and adjustment bureaus to render the sort of 
service expected of such an association. 

The meeting listened to reports from ten committees, all indicating 
great activity during the year. It was brought out that the committees 
in turn had arranged programs for monthly meetings, had secured the 
speakers and had taken it upon themselves to bring out a good 
attendance. 

Under date of April 24, 1918 the association was incorporated under 


the laws of Oklahoma, combining the credit interchange and adjustment 
bureau features. 





















Pittsburgh. 


At the weekly luncheon of the Pittsburgh association of June 7th, 
Secretary A. C. Ellis spoke on “The Relation of the Credit Man to the 
Salesman.” He suggested that the credit man take the salesman into 
his confidence and make him feel that he wants to ship every order the 
salesman sends in. He declared that if the credit man will do this, the 
salesman will reciprocate by taking more interest in the credit end of 
the business. It is not, he declared, wasted time for the salesman and 
the credit man to cultivate each other’s confidence, but doing so will 
mean that business for both of them will become more pleasurable and 
relationships will come about which will mean the cutting down of bad 
debts and the building up of the general assets of the house. 





































The noonday luncheon of the Pittsburgh association on June 22nd 
resolved itself into a looking backward meeting, when, the members gave 
themselves up to pleasant recollections of the convention of the National 
Association which during the week before had been held in their midst. 

Since the holding of the convention innumerable letters and messages 
of thanks and congratulation had poured in on the association. Many 
of them were read in open meeting and they stirred up much enthusiasm. 

President Porter announced that there was shortly to be held a ban- 
quet in honor of the ladies of the committee who with such energy and 
skill had carried out their part of the convention program. 


Portland, Ore. 


At the annual meeting of the Portland Association of Credit Men, 
held in May, B. M. Denison, of Albers Brothers Milling Company, was 
elected president; E. G. Leihy, of Blumauer-Frank Drug Company, 
vice-president; P. L. Bishop, of Lang & Company, secretary, and B. K. 
Knapp was re-elected manager of the adjustment bureau. 

he attention of the meeting was called to the fact that increased 
associational work had necessitated the removal of the bureaus of the 
association to much larger quarters in the Railway Exchange Building. 

The adjustment bureau committee reported that the various bureaus 
are doing a business amounting to over $1,000 a day for members, and 
that there are twenty employees to carry on the work. 















Miss Agnes Plummer presided over the meeting of the Portland as- 
sociation, held June 21st. One of the speakers whom she introduced was 
Mrs. Sophia B. Weinert, of Olds, Wortman & King, who presented an 
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able address on “How Credit Men Educate the Public.” In her address 
she outlined the failure of the retail buyer to comprehend the position of 
the nee in such a manner as to render intelligent cooperation 
ossible. 

, Another speaker was Mrs. Sarah A. Evans, ex-president of the Fed- 
erated Women’s Clubs of Oregon and a city official, who besought the 
support of the association in the efforts of public officials to make their 
nena of the city’s affairs of the greatest advantage to all the 
eople. 

. L. M. Lepper, secretary of the East Side Business Men’s Club, out- 
lined a plan soon to be put in operation for financing and aiding manu- 
facturing industries in Oregon, the plan contemplating a contribution or 
subscription of money by many individuals of a small amount each week, 
which, in the aggregate, would mean a large revenue and would tend to 
interest the people of the state in Oregon-made goods. 

Mr. Lepper’s address was followed by a monologue on “The idealisms 
indulged in by the credit man, his dreams and rude awakening, his rela- 
tions with various kinds of debtors, together with his experiences gen- 
erally.” This was presented by Mr. Cashin, who breathed forth his story 
to the accompaniment of slow music, played “soft and low” on the piano 
by J. E. Breed, who harmonized his playing with the varying temperament 
of the monologue. 

The different firms were characteristically represented by their credit 
men and women with advertising matter, such as signs, labels, uniforms; 
merchandise, etc., many of the presentations being unique and distinctive. 


Providence. 


Luther D. Burlingame addressed the Providence association, at its 
annual meeting of June 13th, upon the industrial survey that is being 
made over the country to ascertain how the demand for munitions and 
supplies could be met in the event of this country entering war. He 
pointed out that the industries of the country are well organized for the 
manufacture of their usual lines of goods in peace times, but totally 
unprepared to put out fighting equipment for the government, and he 
told how long a time would be needed to equip and make ready factories 
for the making of war goods, describing the confusion and mistakes 
that would result in getting started. 

He spoke of the way the industries have fallen short in filling foreign 
war orders, and gave a striking illustration of the difficulties encoun- 
tered by one concern, organized to turn out bayonets. 

A way to remedy the difficulty, he said, is for firms to manufacture 
sample orders of munitions throughout the year, by doing which a 
concern would know just how to go about the manufacture of the 
certain article on a larger scale, and would have men trained in construc- 
tion, and have its shops, drawings, gauges, etc., ready for emergency. 

Mr. Burlingame told how long it took to train men to make muni- 
tions, and declared that in the event of war it should be so fixed that 
the skilled mechanics should not go to the front, thus hindering the 
turning out of supplies. He described Rhode Island’s part in the 
preparedness survey, how the committee was trying to find out what the 
various shops and factories could do in case of war and how the women 
could take the places of men, and again what the spirit of each concern 
toward service to the country was found to be. 

Mr. Burlingame was followed by Thomas F. I. McDonnell, who 
spoke on the military side of the preparedness question, describing the 
unprepared condition of the army and navy and the lack of men and 
equipment in every branch of the service. He made a plea for real 
national defense and a more sincere and thorough Americanism. 

President Jones, in his annual address, told of a year of great 
progress, the membership having grown from one hundred during the 
year to one hundred and eighty-two, forty-nine members having been 
brought in by membership teams in a recent competition. 


Salt Lake City. 
Arthur Parsons presented his tenth annual report as president of the 
Utah Association of Credit Men at the annual meeting of that organiza- 
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tion, held in May. Under his direction, and with the ready assistance of 


of the credit men’s association, the state of Utah has been given one of 
the best and most substantial business organizations, which has taken a 
part in the upbuilding of that intermountain state. 

During the year the association membership was increased from 122 
to 134. The adjustment bureau took over, 84 estates, 36 being liquidated 
in the form of assignments for the benefit of creditors, with assets of 
$177,147.92 and liabilities of $153,178.11. The total liability in the 84 
estates was $280,550.10, amount of claims filed with the association in 
estates closed during the fiscal year was $277,799.11, and the dividends paid 
on these claims, $149,261.32, or an average percentage paid on estates 
handled successfully by the association’s adjustment bureau of 53 7/10 
per cent. 

The adjustment bureau, for its members, filed claims in bankruptcy 
proceedings in the sum of $51,250.99, and there was paid in dividends by 
the bankruptcy court on these claims $8,790.85, or an average of 17 1/10 
per cent. The adjustment bureau closed the year with 177 estates still 
unsettled, all in the course of liquidation. 


San Diego. 

It was “Credit Men’s Day” in San Diego June 27th, when over two 
hundred members of the Los Angeles association joined the members 
at San Diego in a credit men’s celebration at the exposition grounds: 

In the evening there was a banquet, presided over by Carl H.: 
Wagner. President F. B. McComas of the Los Angeles association 
spoke on “Business Men and Neighbors”; W. S. Dorland, president of 
the Security, Commercial and Savings Bank, and vice-president of the 
San Diego association, H. Victor Wright, president of the Los Angeles 
Associated Retail Credit Men, and F. H. Jones, representing the 
Merchants Association,.were among the speakers. 


San Francisco. 


At the annual meeting of the San Francisco association, held May 
16th, Robert H. Gay, of the American Can Company, was re-elected 
president; Leon Joseph, of Wilmerding-Loewe Company, first vice- 
president; W. P. Sugg, Sperry Flour Company, second vice-president. 
and C. T. Hughes, secretary and treasurer. 


Savannah. 


At the meeting of the Savannah association of June 7th a letter was 
received from the Savannah Salvage and Adjustment Company, urging 
the members to make fuller use of that institution, with a view to getting 
larger resu'ts in breakdown cases in which they are interested. 

There was an address also by Charlton G. Ogburn on, “The Rela- 
tion of the Lawyer to the Credit Man.” Jacob Gazan reported on the 
effort being made by the Atlanta and Augusta associations to amend 
the exemption laws of the state. He declared that his position was 
that an attempt to make changes at present might result in more harm 
than good, because if the legislature’s attention were called to exemption 
statutes, it would be quite as likely to make them harsher for the credit 
man as to make them more satisfactory. . 

The cuestion of entering into.a federation with the board of trade 
was brought up for discussion, and it was voted that in view of the 
limitations of the charter of the Savannah association received from the 
National Association, also the difficulty of duplication in dues and the 
problem of double membership, the proposed federation shou!d not be 
entered into. 

Springfield, Mass. 

At the annual meeting of the Springfield association, held in May, 
O. E. Doty, of the Third National Bank, was reelected president, L. K. 
Talmadge, of the Baker Extract Company, was elected vice-president; F. 
B. Perkins, of H. J. Perkins Company, treasurer, and L. E. Herrick, of 
the Victor Sporting Goods Company, secretary. 

The address of the evening was by Edward P. Tuttle, of the Atlas 
Shoe Company, of Boston, on “The Cash Discount Abuse.” His address 
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was particularly interesting because it was based upon the experience of 


his concern in enforcing terms of sale and penalizing the postponement of 


payment of accounts. ; 


Worcester. 


At the annual meeting of the Worcester Association of Credit Men, 
held at the Leicester Country Club June 6th, Henry H. Knapp was 
elected president; James Wilson, of the Denholm and McKay Company, 
vice-president; Horatio M. Richardson, of the Eastern Bridge and Struc- 
tural Company, secretary; and Edwin W. Jenkins, treasurer. 

President Charles C. Winn acted as toastmaster and presented a 
report which, sustained by the reports of the various committees, showed 
that the Worcester association is in flourishing condition. 

Particularly interesting was Secretary Fielden’s report that the 
membership is now eighty-one, showing an increase of fourteen for the 
year. The membership committee recommended closer co-operation 
between the membership, publicity and business literature committees, 
and the investigating and prosecution committee reported on assisting 
in the raising of a fund to investigate and prosecute those guilty of 
fraudulent failures. 


WANTS 


Address all communications to applicants in this column in care of 
the National Association of Credit Men, 41 Park Row, New York, N. Y. 
CREDIT AND COLLECTION MANAGER, for five years handling 

credits and collections for large corporation, one year managing 

agency. Location immaterial, salary $2,000 up, worker, can show 
results, age twenty-eight, American, married, unquestionable refer- 


ences. Address ADVERTISEMENT No. 13b. 

CREDIT AND OFFICE MANAGER, age thirty-six, over sixteen years’ 
experience as bookkeeper, correspondent, credit man and office 
manager, accustomed to employing and supervising an office force 
and thoroughly familiar with modern office methods and equipment. 
For the past six years connected with a large corporation in 
Philadelphia, Pa., as accountant and office man. Best of reasons 
for desiring a change. References furnished from former and 
present employers, willing to locate anywhere in the United States 
and would accept a moderate salary until ability had been demon- 
strated. Address ADVERTISEMENT No. 21b. 

HIGH-GRADE EXECUTIVE CREDIT MAN AND GENERAL 
OFFICE MANAGER wishes to make connection in New York 
City or vicinity. Has been connected with one of the largest of 
kind in the world, having general supervision and handling millions 
annually, with thousands of accounts and office force of one hundred. 
Broad experience, and to a large company, requiring a really high- 
grade man to assume entire charge, this is an opportunity to secure 
such an executive. Highest credentials and full information at 
interview. Address ADVERTISEMENT No. 41a. 

CREDIT AND COLLECTION MANAGER. Gentile, age thirty-eight. 
married, fifteen years’ experience in credit and collection work, now 
in complete charge of departments for Chicago house doing one mil- . 
lion per annum, Desire change only for greater opportunity. Prefer 
concern handling specialty or mail-order installment, only position 
of responsibility considered, salary secondary until results are demon- 
strated. No objection to small concern if business shows possibilities. 
Can take financial interest if desired. Best Chicago bank and 
commercial references. Address ADVERTISEMENT No. 47. 

A GOOD MAN, with over twenty years’ experience in credits, also a 

: competent accountant and office manager, now with a large menu- 

facturing corporation in the Southwest, with whom he has heen 

for four years, will consider a chanee—obiect. better pay. Willing 

to prove ability. Address ADVERTISEMENT No. «s. 
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CREDIT AND COLLECTION MANAGER, with ten years’ experience 
in credit work, at present employed with large department store, 
seeks similar connection with progressive concern, where merit and 
conscientious application to duties would be appreciated. Location 
immaterial, can furnish best of references both as to ability and 


integrity, thirty-three years of age, married. Address ADVERTISE- 
MENT No. 49. 


SITUATION WANTED. Credit man, with six years’ experience in 
large manufacturing concern, having complete charge of foreign 
credits and sales, desires a change. Best of references can easily be 
furnished. Position must be a permanent one. Address ADVER- 
TISEMENT No. 50. : 

WANTED, a position as credit man, office manager or head bookkeeper 
in wholesale business, grocery preferred, as I have had fourteen 
years’ experience in that line. I am thirty years old and married. 
Will locate anywhere. Address ADVERTISEMENT No. 51. 

RESOURCEFUL COLLECTION MANAGER, executive able to meet 
hard problems, systematizer, correspondent, age twenty-five, wide 
department store experience, desires greater field for service, will 
locate anywhere. References and details to be had by addressing 
ADVERTISEMENT No. 32. 

HIGH-GRADE CREDIT MAN, with eleven years’ experience, seeks 
position with large and growing concern. Has acted in capacity of 
credit manager during the past five years for two firms of national 
repute. Age twenty-nine, married, can furnish best of references. 
Will start at $2,000. Address ADVERTISEMENT No. 53. 

FINANCIAL EXECUTIVE, familiar with treasury department affairs, 
recently as comptroller and acting treasurer of corporation selling 
million dollars per annum, supervising accounts, credits and collec- 
tions, qualified accountant, capable of producing analytical statements 
of profit and loss, income and operations, office management and 
installation of systems, running inventories reflecting “turn-over” 
periods; age thirty-seven, married, American, college education, ex- 
cellent references. Address ADVERTISEMENT No. 54. 

CREDIT MAN, WITH BROAD EXPERIENCE IN CREDITS, col- 
lections, correspondence, advertising, selling and general office man- 
agement, thoroughly familiar with the electrical trade, desires po- 
sition with manufacturer of electrical material or allied line. Em- 
ployed at present but would like opportunity offering larger re- 
sponsibilities and greater possibility os growth and advancement 
along credit department lines. Varied experience has formed good 
foundation for intelligent and reasonable handling of credit problems. 
Specializes on reduction of credit losses and increased sales through 
cooperation with sales department. Age thirty, married, and can 


give best of references as to character and ability. Address ADVER- 
TISEMENT No. 55. ; 





Directory of Officers of the Affiliated Branches of the 
National Association of Credit Men 


(Arranged Alphabetically by States) 


ALABAMA, Birmingham—Merchants and ARKANSAS, Fort Smith—Fort Smith As- 
Manufacturers’ Association of Birming- sociation of Credit Men. 


‘ President, W. 
ham. President, R. A. Porter, ler t Murphy, W. J. Murphy, Saddlery; 
Gro. Co.; Secretary, J. A. Coker, Bir- Secretary John aws, Atkinson, Wil- 
mingham Fever a Assistant | Secre- liams Hdw. Co. 

tary, R. . Eggleston, mber_ 0 ARKANSAS, Little Rock—Little Rock As 
Commerce Bldg.; enager Je T. a sociation of Credit Men. * President, 
ten, 612-614 Cham ro ommerc Sam. T. Poe, Beal-McDonnell Co. 


Bidg. 
ALABAMA, Montgomery — Montgomery CALIFORNIA, Los Angeles—Los Angeles 


iation of Credit Men. President, Credit Men’s Association. President, 
eer De Wees, Ballard and Ballard; F. B. McComas, Los Angeles Notion 
Secretary, Ernest Meyer, Levy-Wolff Co.; Secretary, ; ushet, 512 
Shoe Co.; Assistant Secretary, J. M. Union League Bldg. 
Holloway, Bell Bldg. CALIFORNIA, San Diego—The Credit 
ALABAMA. Selma—Selma Assoeiation of Association of San Diego. President, 
Credit Men. President, W. S. Monk, Frank Nolan, Russ Lumber & Mill Co.; 
City National Bank; secretary, R. S. Secretary, Carl 0. Retsloff, 607-8 


Carothers, Selma Hdw. Co. Spreckles Theatre Bldg. 











col 


col 


CO) 


co 


DI 


FL 


DIRECTORIES 


CALIFORNIA, ‘a Francisco—San Fran- 
cisco Credit Men’s Association. Presi- 
dent, Robt. H. Gay, American Can 
Co.; Secretary, Char es T. Hughes, 433 
itera St. 

RADO, Denver — Denver Cot 
tee s Association. Presiden Jas. A 
McSwigan, The Crescent Mill & Ele- 

0.; Secretary, S. R. Steinmetz, 

Donaldson Fruit Co.; Assistant 

» David F. Lowe, 503 Conti- 
nental 


COLORAD®, Oa ade fisgciation 
of Credit Men. Erosdent . pres 
sey, Pressey Fruit C Becretary, A 
V. Fagerstrom, Hyde ‘Paper Co.; 
sistant Secretary, F. Taylor, ae 
Central Bloc 

CONNECTICUT, Brid eport — Bridgepo 
Association of Credit Men. Presi _— 
Guy P. anion, a ort Brass Co.; 
ocamney. L. M. llen, Bridgeport 
Rrass 

CONNECTICUT, Hartford—Hartford As- 
a of Credit Men. President, 

H, Rourke, E. Tucker’s Sons Co.; 
Secrelary, C. de L. Alton, J. B. Wibll- 
Glastonbury, Conn. 

CONNECTICUT, New Haven—New Haven 
Association of Credit Men. President, 
Ziegler Sargent, Sargent & Co.; Secre- 
tary a = Demarest, The Wilson 


H. 

DISTRICT OF COLUMBIA, Washington 
—Washington Association of Credit 
Men. President, Arthur May, The 
F. P. May Hdw. Co.; ecretary, R. 
Rip Shealey, Colorado Bldg. 

FLORID Jacksonvill e — Jacksonville 
Cc t ” Men’s Association. President, 

. Holmes Baker & Holmes Co.; 

.W. Pettyjohn, Covington 


FLORIDA, aster Association of 
Credit Men. President, Frank Bentley, 
The Bentley-Gray Dry Goods Co.; Sec- 
setary, T. S. Marshall, Citizen’s Bank 


GEORCTA, Atlanta—Atlanta Association of 
Credit Men. President H. D. Carter, 
Dougherty-Little-Redwine Co.; Secre- 
tary, H. T. Moore, Chamber of Com- 
merce Bldg. 

GEORGIA, Augusta—Augusta Association 
of Credit Men. President, A. H. 
Merry, Merry & Co.; Secretary, R. H. 
Daniel, Stovall-Pace Co. 

GEORGIA, Savannah — Savannah Credit 
Men’s Association. President, poe 
S. Kulman, American Specialty & I 
port Co.; Secretary, Catesby L Tones, 
301 Savannah Bank & Trust Co. Bldg. 

IDAHO, Boise—Boise Association of Credit 
Men, Ltd. President, John L. Hol- 
Tngenens, Oakes & Co.; Secretary, D. 
i > Dirks, 216-218 Boise City Natl. 


ILLINOIS” Shicago—Chicago Association 
of Credit Men. President, E. Rob 
erts, Chicago White Lead & Oil Co.; $ 
seseatary: Chas. R. Dickerson, 10 So. 
La Salle St. 

iy NOIS, Decatur—Decatur Association 

Credit Men. President, A. J. Mur- 
con McClelland-Ward Co.; ; Secretary. 
G. Casley, American Hominy Co. 

ILLINOIS, Peoria—Peoria ounces, of 
Credit Men. President, A. J. T. apping, 
Barker ‘. Wheeler; Secretary, 

Kello E. Wheelock & Co. 

ILLINOIS’ Ox uincy—Quincy Association of 
Credit en. President, A. T. Hig- 
gins, Meyer-Reigard- Higgins Mfg. Co.; 
Secretary, aoe Rothgeb, Quincy Con- 
fectionery 

ILLIN Springfeld—Springfel Asso- 
a o Credit Men President, 
geceee Keys, Farmer’s_ National 

Bank; Secretary, George E. Lee, Jage- 
man-Bode Co. 
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INDIANA, Evansville—Evansville Associa- 
tion of Credit Men. President, Nestor 
Brentano, aes Stove Works; 
re W. Sparrenberger, Par- 
sons & Scoville Co. 

INDIANA, indiongoeiie~-tndiene lis As- 
sociation of Credit Men. resident, 
— = ‘c Meek, Indianapolis Electric 

upply Co.; Secretary, Le Roy C. 
Breunig, National Surety Company. 

INDIANA, South Bend—South Bend As- 
sociation of Credit Men. President, A. 
E. Peltz, Ba comny Peterson, Peltz & 
Kaufer; Secretary, R. P. Lang, South 
Bend Wholesale Grocery Co. 

IOWA, Cedar Rapids—Cedar Rapids Asso- 
ciation of Credit Men. President, J. 

Nicoll, Warfield-Pratt-Howell Co.; 
Secretary, J. J. Lenihan, 504 Mullin 
g. 


IOWA, Davenport—Davenport Association 
of Credit Men. Presi ent, George 
Noth, Davenport Bag Paper Co.; 
Secretary, Isaac Poterdberger, 222 Lane 


IOWA, Des Moines—Des Moines Credit 
Men’s Association. Presidert. Charleg 
A. Sayre, Des Moires Rridge & Iron 
Works; Secretary. Ernest R. Lucas, 
Schmitt & Henry Mfg. Co. 

ee Sioux City—Sioux City Association 

f'Credit Men. President R. B. Com- 
steals Tolerton & Warfield R3 Secre- 
tary, "W. F. Teter, 315 Trimble Bldg. 

IOWA, Waterloo—Waterloo Association of 
Credit Men. President George a 
Huntley, ¢ Cutler Hdw. Co.; 3. Secretary, 

eck, Waterloo Chemical Works. 

KANSAS, Wichita—Wichita Association of 
Credit Men. President, Harry D. 
Rowsed, Massey Iron Co.; ; Secretary, 

owers, Cudahy Packing Co.; 
Assisiant Secretary, M. E. Garrison, 
i) Beacon Bldg. 

KENT CKY, Lexington—Lexington Credit 
Men’s Association. President, M. 
Kellogg. ae Co.; Richmond, 
Ky.; Secreta L. Williamson, 1312- 
15 Fayette ational Bank Bldg. 

KENTUCKY, Lauletilie-iadlevilia Credit 
Men’s Association. President, E. 
Mitchell, Peaslee-Gaulbert Co.; 


Secre- 
Bldg H. H. Ainslie, U, 


S. Trust Co. 


Bld 
KENTUCKY Paducah—Paducah Associa- 


tion of Credit Men. President, J. M. 
Walton, Covington Bros. & Co.; re- 
tary, Frederick Speck, Paducah Tron Co. 
LOUISIANA New Orleans—New Orleans 
Credit Men’s ociation. President, 
W. P. Simpson, C. T.. Patterson Co., 
Ttd.; Secretary, T. J. eee Wil- 
liams, Richardson & Co., Ltd. 
MARYLAND, oltiaare~-ialihmare Asso- 
ciation of Credit Men. President, C. 
Walter rnan, Baltimore Bargai 
Howes: Secretary, S. D. Buck, 100 Hop- 


s Pl. 

MASSACHUSETTS, Boston — Boston 

a= Men’s Association. President, 

H. Hum mphrey. Brown Durrell Co.; 
Sccreiary, erbert A. Whiting, 77 Sum- 
mer 

MASSACHUSETTS, Springde—Teyinn 

field Credit pen’ s Association resi- 

dent, O. E. Doty, Third National Bank; 
Secretary, L. E. Herrick, Victor Sport- 
ing Goods Co. 

MASSACHUSETTS, Worcester—Worces- 
ter Association of Credit Men. Presi- 
dent, Herry H. Knapp; Secretary Ho- 
ratio M. Richardson, Eastern Bridge & 
Structural Co. 


MICHIGAN. Detroit—Detroit Association 
of Credit Men. President, A. 
Montgomery, Larned, Carter & Co.; : 


Secretary, Frank R. ‘Hamburger, 1032 
Dime Bank Bldg. 
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MICHIGAN, Grand Rapids—Grand Rapids 
Credit Men’s Association. Presi ent, 
H. C. Rindge, Rindge-Kalmbach-Logie 
Co., Ltd.; Secretary, Walter H. Brooks, 
$37 Michigan Trust Bldg. 

MICHIGAN, Saginaw—Saginaw-Bay City 
Association of Credit Men. President, 
H. H. Bartling, Bay City Grocery Co.; 
gocretary, Frank Day Smith, 315 
Bearin Bldg. 

MINNESO A, Duluth—Duluth Association 
of Credit Men. (Duluth-Superior. ) 
President, Mark Baldwin, Bridgeman, 
Russell Co.; Secretary, W. O Derby, 
Manhattan Bldg. 

MINNESOTA, Minneapolis — apamgete 
Association of Credit Men. President 
F, B. Atwood, Forman-Ford Co.; Sec- 
retary, W. 0. Hawkins, McClellan 


Paper Co. 

MINNESOTA, St. Paul—St. Paul Asso- 
ciation of Credit Men. President, H. 
E. Engstrom, G. Sommers & ‘Co.; 
poccmary, m. Fritz, St. Paul 


MISSOURI, Coens City—Kansas City As- 
sociation of Credit Men. President, 

* E. L. McClure, Maxwell-McClure-Fitts 
oF G. Co.; Secretary, Marvin Orear, 

6-7-8 New England Bid dg. 
MISSOURI, St. Joseph—St. Joseph fom 
s Association. President, 

mh John S. Brittain Dry Goods 
Myers, Wyeth 


re i Secretary, 

MISSOURE St. 5 Louis Associa- 
tion of Credit Men. President, W. J. 
Burton, 7s Adam Electric Co.; ; 
Secretary, C. P. Welsh, 333 Boatmen’s 
Bank Bldg. 

MONTANA, * Rillings—Billings Credit 

en’s Association. President, Leslie 
R. Miller, Russell-Miller Millin Co.; 
Bue” H. C. Stringham, Electric 

MONTANA, Butte — Butte Association of 
Credit Men. President, A. J. Kneivel, 
Butte Potato ! Produce Co.; : Secre- 
tary, Kunkel, Daly Bank & 
Trust Co.; Assistant Secretary, R. E. 
Clawson, Ind. Telephone Bldg. 

MONTANA, Great Falls—Northern Mon- 
tana Association of Credit Men. Presi- 
dent, C. E. of Pan Heisey Gro. Co.; 
pearetea, ’ aherty, Great Falls 


Pape 
NEBRASKA, Lincoln—Lincoln Credit 
Men’s Association. President E. W. 
a , & Guenzel Co.; Secre- 
olsom, Union Coal Co. 
weinlicts. Omaha—The Omaha Associ- 
ation of Credit Men. President, B. A. 
Wilcox, Omaha Natl. Bank; Secretary, 
A. B. Palmer, Omaha Crockery Co. 
NEW JERSEY, Newark—Newark Asso- 
omen of Credit Men. President, 
Arthur B. naw, Riley-Klotz Co.; 
Secretary, Harry I . Hunt, Room 906, 
671 Broad St. 
NEW YORK, Albany—Albany Association 
of Credit Men. President, Reuel C. B. 
Adams, National Commercial Bank; Sec- 
retary, John Eberle, Hoy & Company. 
NEW YORK, Buffalo—Buffalo Association 
of Credit Men. President, T. W. 
Hammond, Sizer Forge Co.; Secretary, 
ay R. "Bridgman, 1oct Mutual Life 


g 
NEW YORK, New York—New York 
Credit Men’s Association. President, 
F. . Koelsch, ~e ¥5 of the 
United States; Secretary, A . H. Alex- 
ander, 320 Broadway. 

NEW. YORK, Rochester—Rochester Asso- 
ciation of Credit Men. President, 
Frederick W. Reidenbach, Coates, Ben- 
nett & Reidenbach; Secretary, Edward 
Weter, Yawman & Erbe Mfg. Co. 
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NEW YORK, Syracuse—Syracuse Associja- 
tion of Credit Men resident, R. B, 
Reamteas, Benedict Mfg. Co.; Secre 

aol . Buell, Vinney Bldg. 

NEW ORK, Utica—Utica Association of 
Credit Men. President, Irving L. Jones, 
International Heater Co.; Secretary 
John Duffy, Utica Chamber o 
Commerce. 

NORTH CAROLINA, Wilmington—Wil. 
mington Association of Crome Men. 
President, M. Jacobi, N. Jacobi, 
Hardware Co.; Sot. Louis Good- 
man, Bureau of Credits. 

NORTH DAKOTA, Fargo—Far, 
tion of Credit Men. Preside 
Moore, Dakota Trust Co 
H. Loomis, N. W. 
& Loan Assn. 

NORTH DAKOTA, Grand Forks—Grand 
Forks Association of Credit Men. 
President, C. O. Hagen, Greed Forks 
Mercantile Co.; Secretary, S. H. Booth, 
Congress Candy Co. 

OHIO, Cincinnati—Cincinnati 
of Credit 7. President, J. E. Mc 
Clain, Jos. Peebles Sons’ Co.; Sec- 
retary, j. Li. "haber. 631-2 Union Trust 


Bidg. 
OHIO, ‘Cleveland—Cleveland Association 
of Credit Men. President, William 


Associa- 
ent, = V. 


Mutual Sevinn 


Association 


Tooke, First National Bank; Secretary, 
A. Ingersoll, 326 Engineers Bldg. 
OHIO, Columbus—Columbus Crome hy 


Association. President, C. . 
mond, Avery-Loeb Elec, Co.; Secretary, 
Benson G. Watson nat” The New 
First National Back 

OHIO, Dayton—Dayton Association _ of 
Credit Men. President, Geo. B. Smith, 
The Kinnard Mfg. 

Q. A. Johnson, Jr., U 

OHIO, Toledo—Toledo Association of 
Credit Men. President, Charles R. 
Clapp, National Supply Co.; Secretary, 
Fred Brown, 1040 Nicholas Bldg. 

OHIO, Youngstown—Y oungstown Associa- 
tion of Credit Men. President, M. I. 
Arms, 2d, The Republic Rubber Co.; 
Secretary, W. C. McKain, 1106-7 Ma- 
honin ational Bank- Bldg. 

OKLAHOMA, Oklahoma City-—Oklahoma 
City Association of Credit Men. Presi- 
dent, L, M. Farnum, pees Baker 
Merc. Co.; . Secretary, E. C. Smith, 1217 
Concord Bldg. 

OREGON, Portiknd—Portland Association 
of Credit Men. President, B. M. Deni- 
me a Bros. Milling Co.; Secre- 

Bishop, Lang & Co. 

PENNSYLVAN 1A, Allentown—Lehigh Val 
ley Association of Credit a Presi- 
dent, Arjay Davies, The H. G, Tom- 
bler vo Re Co., ston; “Secretary, 
E. 402 Hunsicker Bidg. 

PENNSYLVANIA. New Castle—New Cas- 
tle Association of Credit Men. Presi- 
dent, John Offutt, aor Castle 
Notion Co.; Secretary, Roy M. Jami- 

5°98 Greer Block. 

P EN? N ‘SY VANIA, Philadelphia— Philadel 
hia Association of Credit M Presi 
ent, George Masters, Seaton & Hoft- 

mens secretary, David A. Longacre, 
m 8o1, torr Chestnut St. 

PEN NSYLYAN IA, Pigbargh— Cetera 
Association of ‘Credit Men. Presiden 
James Porter, Firth Sterling St 
Co. .» McKeesport, Pa.; Secretary, A. C. 

Ellis, Renshaw Bl 

PENNSYLVANIA, dana. 
Barre Association of Sa Men. Pres 
ident, J. “oo Hart Hart, Lee Co.; 
Secretary, G . McDonnell, 1222 
Miners Bank Bidg 

RHODE ISLAND Prexidence—DProvidents 


Association of Credit Men. President, 
George W. Gardiner, Union Trust Co.; 


Co.; ; Secretary, J. 
. Bldg. 
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Sersetery, F. A. Cushing, 16 Hamilton 


SOUTH CAROLINA. Soaphie- Seem 
Sevosinns tion of Credit M 
N. Joyner, otters “Seats Sat apply 
n ; Secretary, R. W. Holcomb, 
ber of Commerce. 
SOUTH CAROLINA, Greenville—Green- 
ville Agsocistisn of Credit —_ Presi- 


dent, D et - eee Gilreath & Dur- 
ham Co.; Albert 2s. ohn- 
pani Ciamtee a ten J 


SOUTH DAKOTA, Sioux Falls—Sioux 
Falls Association of Credit ee. Presi- 
dent, A. R. Fellows, Brown Drug Co.; 
soeretery, Harry Pomeroy, Sioux Falis 
Paper Co. 

TENNESSEE, Chattanooga—Chattanooga 
Association of Credit . President, 

Underwood, Hamilton Trust & 
ee Bank; Secretary, H. W. Long- 
gley, Chattanooga Wheelbarrow Co. 

TENNESSEE, Jepagen cate Wien, Pres City 
Association of Credit Men. President, 
Wolfe, Model M 3 - 

retary, Baa G. Taylor, ATE 
rott Hdw. Co. 

TENNESSEE, Knoxville—Knoxville Asso- 
ciation of Credit Men. President, W. 
-M. Bon C. M. McClung & Co.; 
Secretary, . A. DeGroat, Anderson- 
Dulin-Varnell. 


TENNESSEE, Memphis—Memphis Ansel 
ation of Credit Men. President, 
H. Mangum, Pidgeon-Thomas fon 
Co.; Secreta Oscar Cleveland, 
Business Men’s Club Bldg. 


TENNESSEE, Nashville—Nashville Credit 
Men’s Association. Presiden R. T. 


Hill, Gn Ss Dudley Hdwe. .3_ Sec- 
retary . H. Warwick, aan Stahl- 
man Bide 


TEXAS, Austin—Austin Association of 
Credit Men. President, A. J. Eilers, 
McKean-Eilers Co.; Secretary, J. r- 
don Wilcox, Nailey Grocery Co. 

— Dallas—Dallas hesastalaes of 

it Men. President, C. E. Bur- 
bridge, John Deere Plow Co.; Secre- 
tary, 

TEXAS, El Paso—El Paso Association of 
Credit Men. President, Claiborne 
Adams, El Paso Grain and Milling Co.; 
Secretary, S. a Daniels, 307 City 
National Bank Bldg. 


TEXAS, Fort. Worth—Fort Worth Associa- 
tion of Credit Men. President, Fred 
Largent, Nash Hardware Co.; Secre- 
tary, Geo. McGown, McGown, Mur- 
phy & McGown. 

TEXAS, Houston—Houston Association of 
Credit ao reas, b.4 VE Fe 

se - 
Masquelette, F. G. Yin 

TEXAS, San Antonio—San =e yi 
ciation of Credit Men. President, 
George T. Allensworth, Allensworth- 
Carnahan Co.; Secretary, Arthur 
— Pioneer Flour Mills; Mana- 

er, Henry A. Hirshberg, Chamber of 
‘ommerce. 

UTAH, =e Lake City—Utah Association 
of en. President, Arthur Par- 
oaea, 82 Quince St.; Assistant Secre- 
tary, Walter Wright, ’P. O. Box 886. 

VERMONT, Burlington Vermont ins. 


ciation of Credit Men. President, F 
E. Kimball, Spalding & Kimball; Sec- 
retary, H. S. Howard, Howard’s In- 
surance Agency. 


VIRGINIA-TENNESSEE, _Bristol—Bristol 

ion’ of Credit Men. President, 

F. C, Newman. King Bros. Shoe Co.; 

Secretary, J. O. Simpkiss, Bristol Ice 
Cream Co. 


DIRECTORIES 


VIRGINIA, Lgtaae—t President Credit 
Men’s Association. anne, a. En 
Caskie, Watts Bros. Co.; Secretary, 
Harry H. Brown, Coradeck: Terry Co. 
VIRGINIA, Norfolk—Norfolk-Tidewater 
Association of Godit He. pe, Fveeinant, 
H. G. Barbee, Bar- 
bee Co.; utes Stee Ai See “ata. Whichard, 
Whicheed Secre- 
tary, Shelton Ow 2en sabe Na- 
tional Bank de Commerce Bldg. 
VIRGINIA, Richmond—Richmond Credit 
Men’s ‘Association. President, C. 
1 Watkins-Cottrell Co.; Secre- 
Jo Lane Stern, 905 Travelers’ 
a e Bidg. 
ae Roanoke—Roanoke Association 
it Men. President, G. G. Moore, 
Nelson o*e Co.; Secr B. A. 
Marks, W. C..Jones & Co. 
WASHINGTON Seattle—Seattle Associa- 
tion of Credit Men. President, H. F. 
Potter, ore Co.; Secretary, R. A. 
Wright, H. J. Heinz Co. ‘ 


WASHINGTON, Spokane—Spokane Mer- 
chants’ Association. President, B.. oO. 
McClint McClintock-Trunke 
Secretary, J. B. Campbell, Old Naticnal 
pk Bidg.; Assistant Secretary, James 


a. Tacoma—Tacoma Associ- 
ones of Credit Men. President, H. B. 
Clark, John B. Stevens & Co.;. Secre- 
tary, R. D. Simpson, Tacoma Bldg. 
weer VIRGINIA, _ Bluefield-Graham— 
Biaclicld- Graken Credit Men’s Associ- 
: President, George Phillips, 
Waght Milling Co.; Secretary, P. 
Alexander, Flat Top Gro. Co., Blue- 
field, W. Va. 


WEST VIRGINIA, Charleston—Charleston 
Association of Credit Men. ent, 

R. E. L. Ruffner, Ruffner Bros;; Secre- 
tary, Okey Johnson, Abney-Barnes Co. 
WEST VERGTaIA. Clarksburg—Central 
West Virginia Argociation ‘of Credit 

Men. President, W. 


a Hor- 
nor-Gaylord Compony; Secr , Bert 
Evans, 410 Union National Ban Bldg. 

WEST Vinee 4. = pre —Hiuasin 


ton Associati aa of Credit 


Men. Pr 
dent, 5 ag 
Bank; H 


Archer, First National 
Ivie, Huntington Whole- 
sale ac 0. 


WEST VIRGINIA, Parkersburg—Parkers- 
burg-Marietta Association of Credit 
Men. seen, T. E. Graham, Gra- 
ham-Bum Secretary, i. W. 
Russell, pouey Bide. 

WEST VIRGINIA, Wheeling—Wheeling 

tion of Credit ee. President, 


W. C. McGr H. r Co.; 
Secretary, Jo "p Schelllnae fe oom 8, 


Market Auditorium. 


WISCONSIN, Fond du Lac—Fond du Lac 
iation of Credit Men. President, 

E. P. Hutchins, Boex-Holman Co.; 
Secretary, A. P. Baker, 91-93 South 
Main St. 


WISCONSTS, ‘Green Bay—Wholesale 
t Men’s Association of Green Bay. 
President, I ae Brent Brenner 

‘an 0.3 r é 
So. Washington St. re Sone 


WISCONSIN, Milwaukee—Milwaukee As- 
sociation of Credit Men. President, 
Frank G. Smith, The Frank G. Smith 
Co. ;. Secretary, HH. M. Battin, 610 Ger- 
mania 

WISCONSIN, Oshkosh—Oshkosh Associa- 

tion of Credit Men. President, Erle 

Thompson, Reregen Oil & Supply Co.; 

Secretary, Chas, Breon, 83 Monu- 

ment Sq. 
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Directory of Adjustment Bureaus Conducted by 
Local Credit Men’s Association 


California, Los Angeles, F. C. Dz Lano, Mgr., Higgins Bldg. 

California, San Diego, Cart O. Retstorr, Mgr., 607-608 Spreckles’ Bldg. 
California, San Francisco, C. T. Hucues, Mgr., 521 Insurance Exchange Bldg. 
Colorado, Pueblo, F. L. Tayitor, Megr., 410 Central Block. 


Connecticut, New Haven, Adjustment Committee, G. F. Burcess, Strong, Barnes, Hart Co., q 


irman. 

District of Columbia, Washington, R. Preston SHeatey, Mgr., Colorado Bldg. 

Florida, Jacksonville, H. Lyte, Mgr., 506 Dyal-Upchurch Bldg. 

Florida, Tampa, T. S. Marsnatt, Citizens’ Bank Bldg. 

Georgia, Atlanta, Lz Roy Grecory, Mgr., 304 Chamber of Commerce Bldg. 

Georgia, Augusta, H. M. Oxiver, Mgr., Johnson Bldg. 

Georgia, Savannah, Grrarp M. Conen, Secy., Savannah Salvage & Adjustment Bureau. 

Idaho, Boise, D. J. A. Dirxs, Mgr., 305 Idaho Bldg. 

Illinois, Chicago, M. C. Rasmussen, Mgr., 10 S. La Salle Street. 

Illinois, Decatur, C. A. McMitien, 409 Milliken Bldg. 

Indiana, Indianapolis, W. E. Batcu, Mgr., 7th Floor News Bldg. 

Iowa, Cedar Rapids, J. J. Lenrnan, Megr., Luberger & Lenihan. 

Iowa, Davenport, Isaac Petrerspercer, Mgr., 222 Lane Bldg. 

Iowa, Des Moines, A. W. Brett, Mgr., 708 Youngman. Bldg. 

Iowa, Sioux City, K. G. Sm.rman, 315 Trimble Bldg. 

Kansas, Wichita, M. E. Garrison, Mgr., 1009 Beacon Bldg. 

Kentucky, Lexington, C. L. Witt1amson, Mgr., McClelland Bldg. 

Kentucky, Louisville, Cuas. Firzceratp, Mgr., 45 U. S. Trust Co. Bldg. 

Louisiana, New Orleans, E. Pirssury, Supt., 608 Canal, Louisiana Bank Bldg. 

Maryland, Baltimore, S. D. Bucx, Mgr., 100 Hopkins Place. 

Massachusetts, Boston, H. A. Wuitinc, Secretary, 77 Summer Street. 

Michigan, Grand Rapids, Watter H. Brooxs, 537 Michigan Trust Bldg. 

Michigan, Saginaw-Bay City, Franx Day Smit, Secy., 315 Bearinger Bldg., Saginaw. 

Minnesota, Duluth, W. O. Dersy, Mgr., 624 Manhattan Bldg. 

Minnesota, Minneapolis, J. P. Garprairn, Mgr., 241 Endicott Bldg., St. Paul. 

Minnesota, St. Paul, Joun P. Gatsraitn, Mgr., 241 Endicott Bldg. 

Missouri, Kansas City, M. L. Orgar, Mgr., 406-7-8-9 New England Bldg. 

Missouri, St. Joseph, C. S. Keanz, Mgr., 208 Saxton Bank Bldg. 

Missouri, St. Louis, J. W. Cuitton, 324 Boatmen’s Bank Bldg. 

Montana, Butte, C. E. Atsor, Trustee, Indiana Telephone Bldg. 

Nebraska, Lincoln and Omaha, Joun Durr, Mgr., 412 Karbach Block, Omaha. 

New Jersey, Newark, Harry I. Hunt, 671 Broad Street. 

New York, Buffalo, W. B. Granpison, Mgr., 1001 Mutual Life Bldg. 

New ~~ Central New York Credit and Adjustment Bureau, Inc., H. B. Buewt, Met., 
yracuse. 

Ohio, Cincinnati, Joun L. Ricney, Secy., 63:1 Union Trust Bldg. 

Ohio, Cleveland, T. C. Ketzter, Commissioner, 326 Engineers Bldg. 

Ohio, Columbus, B. G. Watson, Mgr., 411 The New First National Bank Bldg. 

Ohio, Toledo, Frep A. Brown, Mgr., 1040 Nicholas Bldg. 

Ohio, Youngstown, W. C. McKain, Mgr., 1106 Mahoning National Bank Bldg. 

Oklahoma,. Oklahoma City, Evcenz Mitier, Megr., 1217 Colcord Bldg. 

Oregon, Portland, B. K. Knapp, Mgr., 216 Railway Exchange Bldg. 

Pennsylvania, Allentown, Lehigh Valley Association of Credit Men, E. V. Ryan, Secy., 402 
Hunsicker, Bldg. 

Pennsylvania, New Castle, Roy M. Jamison, Mgr., 509 Greer Block. 

Pennsylvania, Philadelphia, Davin A. Loncacre, Room 801, 1011 Chestnut St. 

Pennsylvania, Pittsburgh, A. C. Ertis, Mgr., Renshaw Bldg. 

Pennsylvania, Wilkes-Barre, G. H. McDonnett, Secy., 1222 Miner’s Bank Bldg. 

Tennessee, Chattanooga, J. H. McCattum, Megr., Hamilton National ‘Bank Bldg. 

Tennessee, Memphis, Oscar H. Cieveranp, Mgr., Business Men’s Club Bldg. 

Tennessee, Nashville, Cuas. H. Warwick, Mgr., 1222 Stahlman Bldg. 

Texas, El Paso, S. W. Daniets, Mgr., 35 City National Bank Bldg. 

Texas, Houston, F. G. Masguevette, 1117 Union National Bank Bldg. 

Texas, San Antonio, Henry A. Hirsuserc, Mgr., Chamber of Commerce. 

Utah, Salt Lake City, Watter Wricut, Mgr., 1411 Walker Bank Bldg. 

Virginia, Norfolk, SHetton N. Wooparp, Mgr., 611 National Bank of Commerce Bldg. 

Virginia, Richmond, Jo Lanz Stern, Mgr., 905 Traveler’s Insurance Bldg. 

Washington, Seattle, L. H. Macomser, Mgr., Polson Bldg. 

Washington, Spokane, J. B. Campsett, Mgr., 1124 Old National Bank Bldg. 

Washington, Tacoma, W. W. Keyes, Mgr., 802 Tacoma Bldg. 

West Virginia, Clarksburg, Central West Virginia Association of Credit Men, W. R. 

Horrman, Mgr., 410 Union Bank Bldg. 

West Virginia, Parkersburg, H. W. Russer1, Mgr., Rectory Bldg. 

West Virginia, Wheeling, J. E. Schettnase, Megr., Room 8, Market Auditorium. 

Wisconsin, Green Bay, J. V. Rorer, 129 South Washington St. 

Wisconsin, Milwaukee, S. Frep. Wetzier, Mgr., 1405 First National Bank Bldg. 

Wisconsin, Oshkosh, Cuas. D. Breon, Mgr., 83 Monument Square. 


THE KALKHOFF COMPANY, NEW YORK. 
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